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Safety and Sanitation 


Insure your pack by using cans made 
and closed with The Sanitary Gasket. 


Assure yourself of the merit and 
superiority of Sanitary Gasket Cans by 
consulting our customers. 


American Can Company 
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WHEELING CANS 


Excel in 


STRENGTH 


and 


CLEANLINESS 


JOHNSON-MORSE CAN CO. 


WHEELING, W. VA. 
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Camning TRAD 


JUST DOUBLES THE YIELD 


BETTER THAN STONE | THE HIGHEST MOUNTAIN 


“GREATER BALTIMORE” 


Tomato 
Its Extremely Heavy Weight 


Due To Its Firmness And Great Meatiness 


Makes It A Wonderful Canning Tomato 


It Ripens Evenly to the Stem and is Entirely Free From Ridges, Cracks and Blight. 

Smooth, Well-formed and Deep from Stem to Blossom. Fruits in Large Clusters at Every 
Second Joint. Joints are Short and Sturdy. . 

Brilliant Red Color, the Handsomest Tomato You Have Ever Seen, Vigorous, Compact, 
Healthy Vines. Just Doubles the Yield of many of the Best Cropping Tomatoes You Have 


Ever Grown. TOMATO SEED FOR YOUR 1917 CROP 


You will get an Enormous Crop of Tomatoes from Bolgiano’s Tomato Seed this year. 
Our Seed was Saved from one of the Largest Crops we have ever had, due to being favored 
by weather conditions. The vines were loaded with Large, Solid, Red Fruit. We know 
positively by furnishing Seed from this Big Crop, your Yield will be Much Larger than if you | 
had bought seeds grown where the weather conditions were not favorable. 


We offer a Limited Amount of Our Extra Selected Stock Seed Saved 
Entirely from Crown Set Fruit of the Most Prolific Plants at $3.50 per Pound 


1818 J. BOLGIANO & SON 1916 


Growers of Pedigreed Tomato Seed 
SELLING TRUSTWORTHY SEEDS BALTIMORE, MD. U. S. A 


See Our Advertisement on the Other Side. 
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THE Canning TRADE 


You Can Get Your Share of the Big Profits of an Early Pack 


Fancy Prices will be Realizied for the First Canned Tomatoes This Season 
BY HAVING YOUR GROWERS PLANT 
‘N THE PACKERS 
JOHN BAER” TOMAT IDEAL 
The Earliest and Best Tomato on Earth 
An Extremely Early Fruiter on Rich Loom Soil 


Extremely Early —They all Pack Fancy—Good Size—No Seconds— All Pack Whole 
Entirely Free from Core— Very Solid—Almost Seedless 
They ail Grow Smooth—Ripen Evenly Right Up To The Stem 


Mr. Wm. A. Finney, a large “John Baer” Tomato 


canner of Belair, Md. in 1916 Kee 
ps a Large Percent- 
planted twenty pounds of age of your Profits From 


“‘John Baer’ Tomato Seed. He 
has already placed his order for en Hauled Away As 
aste. 


Fifty Pounds for his 1917 Crop 
Mr. Finney claims he had the 
Earliest, Largest and Best Pack 
of Tomatoes from the “John 
Baer that he has ever seen. 


“JOHN BAER” TOMATO 4% Ib. $3.75, 1 lb. $7.50 
Produces An Enormous Crop Of Perfect, Selid, High Crown Beautiful, Brilliant Red Tomatoes Ripened Evenly Right Up To The Stem 


Wholesale Tomato Seed Prices To Canners Only 


Terms:. 2% 30 Days or 90 Days Net. 
Per Lb 


Per Lb 
Greater Baltimore Tomato $2.00 1. X. L., Bolgiano’s Extra Early...» $2.50 
Greater Baltimore Tomato, Bonny Best (Purest Stock)... 2.00 
(Special Stock Seed,) 3.50 Livingston’s New Stone (Pure) 1.50 
My Maryland Tomato 2.00 Livingston’s New Stone, 
My Maryland Tomato (Special Stock Seed 2.50 
(Special Stock Seed) 3.50 Livingston’s Paragon Tomato 1.50 
The Great B. B., Bolgiano’s Best........................ 1.50 Maules’ Success Tomato 1.50 
Red Rock, Extra Fine Stock............ 1.50 Kelly Red or Wade Tomato 2.00 
Red Rock (Special Stock Seed. 2.50 Livingston’s Favorite Tomato 1.50 
Burpee’s Matchless Tomato 1.50 King of the Earliest Tomato 1.75 
Livingston’s Perfection Tomato.................-.---------- 1.50 Spark’s Earliana Tomato 
Brinton’s Best Tomato 1.50 , (Langdon’s) 1.50 
World’s Fair Tomato 1.50 Chalk’s Jewel Tomato (Pure) 1.50 
Bolgiano’s New Century Tomato..................-..---- 1.50 Ten Ton Tomato 1.50 
Bolgiano’s New Queen Tomato.................------..----- 1.50 New Jersey Red Tomato 1.50 
Dwarf Stone Tomato.. 1.50 Trophy Tomato........ 1.50 


isis J, BOLGIANO & SON w16 


Growers ot Pedigreed Tomato Seed © 
ALMOST 100 Y. 


SELLING SEEDS BALTIMORE, MD. Ss. A. 


See Gur Advertisement on the Other Side 
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THE CANNING TRADE 


Your requirements are 
Accurate and Uniform Labeling 


and to give you practical and satisfactory results they must 
be furnished by a labeler that is of durable construction, that 
can be easily cared for and that will stand up and operate 
under the strain of your short, swift bottling season. This 


year you can count on all these points from ‘ 


World Labeler, Improved 


because our designers have made a special study of your work 
and developed a {catsup wiper mechanism operating on a 
positive mechanical principal. This properly designed wiper 
together with our reputation for building machines that stand 
the pace, make it possible for you to be sure in advance of an 
entire absence of trouble for the canning season so far as 
labeling is concerned. 


Let us Talk this over by Mail Now Then Both of Us will be ready when the Rush Comes. 


World Labeler, improved 


ECONOMIC MACHINERY CO., Worcester, Mass. 


THE RUST PROOF CAN 


WRITE us for a SAMPLE and we will mail you a HANDSOME 
LACQUERED RUST PROOF CAN, 

RUST PROUF because it will a all of the ordinary conditions 
that CAUSE RUST IN CANNED FOODS. 

HANDSOME because it is my a BRILLIANT GOLDEN COLOR 
and immediately ATTRACTS the eye of a CU STOMER. 

THIS isthe COMBINATION that the trade APPROVES and is what 


SEELY BROS. 


The Hughlett Can Lacquering Machine in Operation 


SHOWING HOW THE WORK IS DONE 


Sole Manufacturers 


the trade WANTS. A BRILLIANT LACQUERED RUST PROOF CAN. 

The MACHINE ILLUSTRATED below is the one that effects this 
COMBINATION. The POPULAR MACHINE that MAKES LACQUER- 
ING EASY. The MACHINE that is used by many of the most 
prominent canners in the UNITED STATES. 

The BENEFITS of this process are worth ten times its TRIFLING 
pg te us today for the SAMPLE CAN and full particulars of 
the NE. 


Blaine, Wash., U. S. A. 
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THE CANNING TRADE 


Ayars Machine Company, 


CORN SHAKER 


FOR SHAKING CANS OF 
CORN BEFORE SHIPPING TO 
GIVE THE CONTENTS A RICH 
CREAMY APPEARANCE. 


Ayars Machine Company, 


BROWN, BOGGS CO., Lrp., Hamitron, Ont., Sole Agents for Canada. 
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SANITARY CANS 


FOR 


1917 


A Limited Production 
Only, Yet Unsold | 


Five Gallon Square Cans 
FOR PULP 


SOUTHERN CAN COMPANY 


BALTIMORE, MD. 


WEEKLY REVIEW. 


Jobbers taking only what they want—An attempted ‘‘bear’ 
movement in tomatoes—All eyes now on costs for 1917. 


The general canned foods market in Baltimore has 
gone on, much the same as it has in weeks past; the jobbers 
taking what goods they need and eagerly grabbing any- 
thing that was offered below quotations. On the other hand, 
offerings continue to be light, the holders feeling that the 
market is with them and that they can better hold for full 
prices than let go now, if reductions are necessary to re- 
move the goods. The supply of all kinds of canned foods 
in first hands is now so small that there need be no worry 
about selling, and little question but full prices will ve 
secured now or a little later. 

Evidently there is a “bear” movement under way, par- 
ticularly in tomatoes. New York City has felt this strongly 
the past week, and they have succeeding in causing a drop 
of about 5 cents in price. It is a little hard, however, to 
understand this, or to see any wisdom in it. In the first 
place the canners; will not be the losers, as they are out of 
goods, practically speaking, and so any cut in price is likely 
to fall upon the jobbers. In the second place, if the can- 
ners had the goods, or any appreciable amount of them 
(tomatoes) the year or season is too young for such a 
drive, and it will spend itself before the real, active buying 
of February and March comes. Of course, priceg are now 
unduly high for this same reason; it is too early; but if 
conditions have forced these high prices, as they have, a 
bear movement will not permanently hurt the market, for 
the holders will simply withdraw all offerings and let the 
jobbers cut their own throats. There are eight months 
ahead of the holders in which to get rid of their tomatoes— 
and there is no question whatever but that they will be 
cleaned out of every case, and probably at higher prices 
than now rule. 

Corn is in good demand, though there are so few sell- 
ers among canners that it is largely a question of dealings 
between jobbers. Peas are also beginning to get scarce, and 
prices are advancing. 

The scarcity of oysters this season is beginning to 
worry the packers, for it is a real scarcity and not an, imag- — 
inary one. The cove oyster canners cannot afford to 
handle oyster stock at high prices, and rather than do so 
will avoid packing entirely. That is the situation facing 
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b THE CANNING TRADE 


the canned oyster market today, and the indications do 
not seem to point to any relief. With the advent of cold, 
wintery weather, when the creeks and rivers become 
frozen over, the scarcity will increase, and higher prices 
prevail. 

As previously stated there is not so much interest in 
the actual canned foods market now for the canners, be- 
cause they have so little to sell, and so all interest is cen- 
tered upon the cost of packing in 1917. The reader who 
is not satisfied with the amount of cost consideration 
given in this issue must be hungry indeed. This issue of 
The Canning Trade might well be considered a Cost 
Finding Edition. There are some rumors of sales of fu- 
tures on the advanced cost basis, but the wish is rather 
father to the thought than any actual amount of business 
closed. . 


NOTES AND OBSERVATIONS. 


The Indiana Meeting.—The Indiana Canners held their 
annual meeting at the Claypool Hotel, Indianapolis, on Thurs- 
day, November 23rd, with a good attendance present. Mrs. 
Heath, President of the National Housewives’ League, spoke 
upon the relation of that organization to the canners. Mr. W. 
J. Sears stirred his hearers by another forceful address, along 
the line of that published in last week’s issue. Mr. J. A. Lee, 
“Wrangler,” of Chicago, spoke along this same line of thought, 
and Prof. Henry G. Beall, of the National Soil Improvement 
Committee, gave an interesting talk upon the proper treatment 
of the soil for canners’ crops. 

The election of officers resulted in the re-election of 
Friend F. Wiley as President. Mr. Harry McCartney, previ- 
ously Secretary, was elected Vice-President, and Mr. J. R. 
Browne, of Rochester, Ind., was elected Secretary-Treasurer. 

Mr. Jacobs a Political Factor in California.—The recent 
election clearly showed that the deciding voice, among States, 
had gone from the East to the far West, and this time, “as 
goes California, so goes the election,’’ proved true. The in- 
dustry may not be aware how big a part Mr. Isidor Jacobs, of 
the California Canneries Co., and one of the foremost canners 
of the State, played in swinging the State into tne Democratic 
column. It wil] be strange if he is not rewarded with one 
of the big plums when the readjustment is made; not that he 
seeks political preferment, but that he has earned it. 


COST OF CANNING TOMATOES IN 1917.. 


Baltimore, Md., Nov. 22, 1916. 
To the Tomato Canner: 


STOP! LOOK! LISTEN! 


In 1916 we told you it would cost 80 cents per dozen to 
pack No. 3 Standard Tomatoes, based on contracted raw stock, 
and it did, unless you enjoyed special advantages. 

In 1917 it will cost a lot more, We have gone over this 
matter most carefully with the best information at hand from 
thé most reliable sources, and, while at this time it is impos- 
sible to figure the exact cost, as prices are not yet named on 
many articles, yet we have made the following estimate of the 
increase in cost of packing No. 3 Tomatoes, which we present 
to you for your most careful consideration. There never was 
a year when the question of a future price for Tomatoes was 
harder to determine than it will be in 1917, but whatever you 
do, don’t sell at a loss or even at cost as you have so often 
done in the past. 


No. 3 STANDARD TOMATOES. 
Estimated increase in cost per dozen on 1917 packing. 


Per Dozen 
Cans on $6.00 basis per box for Tin Plate............ 12 


Brokerage, Discount, Maintenance and Repairs........ 0163 
Labelling, Loading and Unloading.................. 0041 
-2007 

Tomatoes (if $1.00 per ton increase) add............ .028 
2287 

Tomatoes (if $2.00 per ton increase) add another..... 028 
XXX .2567 
If Cans should be on $6.50 basis (probable) add...... 0225 
2892 

If Cans should be on $7.00 basis (possible) add again.. .0225 


These figures are conservative. Consider them most care- 
fully before naming any price for 1917. 
Cost Accounting Committee, Tomato Section. 
WM. SILVER, Chairman, 
JNO. R. BAINES, 
D. H. STEVENSON. 


FREIGHT RATES & SHIPPING NEWS 
HERBERT SHERIDAN, Traffic Manager 
THE CANNED GOODS EXCHANGE OF BALTIMORE 


The Canned Goods Exchange more than a year ago joined 
others in protesting an abridgement of privileges long enjoyed 
whereby the Baltimore railroads proposed to prevent reserva- 
tion of Pullman space and checking of baggage on presentation 
of card tickets to Washington and mileage books for the jour- 
ney beyond, This was I. C. C.—Docket I. & S. No. 564, and 
was heard in Baltimore April 7th, 1915. The opinion was 
handed down July 10th, 1915, and was to the effect that the 
proposed rules were found not justified. 


The railroads did not, however, resume the former plan of 
supplying privileges on presentation of mileage books to Wash- 
ington. 

Announcement has just been made that effective December 
1st all restrictions will be removed. 


The Railway Business Association recently gave a dinner 
in New York for the purpose of presenting to representatives 
of some industrial plants and shippers’ organizations some pro- 
posed Federal measures by railway leaders, together with com- 
ments on railroad conditions. 


The Traffic Manager of the Canned Goods Exchange was 
invited, but was unable to attend. 


Printed copies of the proceedings will be supplied by 
Frank W. Noxon, Secretary, 30 Church street, New York City. 

The question of car supply is becoming more acute and 
troubles of many kinds are predicted as a result of insufficient 
car supply. 

The Interstate Commerce Commission held a formal hear- 
ing in Louisville, November 9th, and testimony has been sup- 
plied to illustrate the gravity of the situation. 


Shippers and receivers can help themselves and others by 
prompt removal of contents of cars, as well as less than carload 
shipments, from freight houses and wharves, while early day 
deliveries of merchandise to freight houses and prompt loading 
of cars will create benefits in proportion to the number that 
participate in this work. 


New Jersey and her cities adjacent to New York by a 
complaint to the Commission against the Baltimore and Ohio 
and other railroads has opened up the freight differential sub- 
ject. 

Jersey City and other adjacent cities claim discrimination 
because, while they now have New York rates to and from the 
West, they should have lower rates than New York, since no 
lighterage service is employed for them, as required in getting 
business to and from New York City. 


The complaint has created a great deal of interest and 
naturally enough, the State of New York, as well as the big 
city, propose to defend the present order of things. 


(Continued on Page 36) 


BALTIMORE BOX SHOOK CO. 


CASES 


OUR SPECIALTY 
Office-901 South Caroline St. BALTIMORE, MD. 


ATLANTIC CAN CO. 


WELLER PURITY SYSTEMS 


There is no better, cleaner or more econi- 
cal method for the continuous feeding 


washing, sorting and scalding of toma- 

; toes, and the satisfactory service in the 

model plants of the country prove it. 
OF 


HIGHEST 
Better get yours in and be ready when 
the season opens up to take full advant- 


age of the conditions. 


Fully Described in Catalog P-24. 


BALTIMORE WELLER MFG CoO. 


CHICAGO. 24 
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The New York Market 


Tomatoes take a sudden drop—Some canners reported sold up in futures at big advances 
over last year—Jobbers buying very lightly—A ‘‘bear’’ movement forming—Corn 
futures mentioned—Considerable activity in peas—The various articles in detail 


Reported by Telegraph 


New York, Nov. 24, 1916. 

The Market.—The sensational event of the week was the 
decline of 7% in the price of tomatoes. Speculative buying is 
believed to have forced the market higher than the situation 
actually warrants, and this break is thought to indicate its re- 
turn to normal. In other lines the situation remains substan- 
tially unchanged. One factor has withdrawn future offerings 
of corn and peas and several are reporting they are neariy sold 
up, and this, too, in face of the fact that their offerings run 
substantially 20@25c above last year’s opening. In the main 
movement is quiet. Jobbers are not buying anything not 
needed at once, while retailers are as conservative in their op- 
erations as their customers permit, Where the season’s pack 
of various sorts of goods has gone, it is quite impossible to say. 
They are not in canners’ hands and they are not in warehouses 
They seem to have disappeared as though swallowed up. Spec- 
ulative interests are somewhat nervous over the decline in 
prices on tomatoes and are apparently wondering whether 
other goods are destined to follow the example. The conditions 
under which business is done tend to discourage rather than to 
increase trade and holders show no sign of attempting to make 
it better for the buyer. In some instances holders of different 
sorts of goods are taking profits upon those which they bought 
at much lower levels than prevail today. As a whole, how- 
ever, the market is firm and such weakness as has developed is 
said by holders to be only temporary. 


Tomatoes.—A clean decline of 5@7%c on full standard 
No. 3s within the past week is indicative of a reaction against 
the high prices which have prevailed for the past month. From 
$1.37% actually paid the price is down to $1.30, and some are 
of the opinion that they will go still lower now they are 
started. One factor says they will drop to $1.20 before the 
year closes. A few speculative buyers are reported somewhat 
disturbed by the present tendencies. Guessing respecting the 
pack is continued and runs all the way from 13,000,000 cases 
down to 8,000,000. The official figures will be out shortly. 
But the effect of the announcement has been discounted and 
no one expects that it will create any disturbance. Demand is 
upon a very limited scale and jobbers even appear indifferent 
in some instances. No. 10s are firmly held and $4.75 factory 
is inside. For full standard No. 3s, $1.32%@1.35 is asked, 
but sales have been made as low as $1.30. For No. 2s as low 
as $1.02% has been accepted. Californias are in fair supply 
and demand and prices are around $1.30 here for No. 2% cans. 


Corn.—Future Maine style pack corn is quoted in a few 
instances at 85c f. o. b. factory for 1917 pack. Some contracts 
have been made at that figure, which is full 20c above last 
year’s opening prices. Western factors in a few instances 
opened at 95c, but are now out of the market, having sold all 
they dare at that figure. The spot market is more or less 
nominal under light offerings, Old pack corn is firm, and al- 
most nothing is offered from the canner. It is impossible to 
buy State standards at $1.30 here. In Maine pack nothing is 
offered and Western goods have been cleaned up for some- 
time so far as free offerings are concerned. The situation is 
acute, but business is done to satisfy small requirements. 


Peas.—One large Western operator has withdrawn prices 
on future peas, the course of the market having some influ- 
ence upon this action. Sales were made in this market at $1.80 
for No. 1 sieve Alaskas; No. 2s, $1.50; No. 3s, $1.17%; No. 4s, 
$1.00. Fancy sweets, No. 2s, $1.50: No. 3s, $1.821%4; No. 4s, 
$1.174%; No. 5s, $1.05; No. 2s $1.00. Extra standard sweets, 
No. 5s, $1.00; No. 6s, 95c. Extra standard Alaskas, No. 2, 
$1.40; No. 3s, $1.05; No. 4s, 95e. Southern standard Junes 
are held at $1.10 f. 0. b. factory and sifted grades at $1.20 
f. o. b. factory. A good No. 4 Alaska sells at $1.15 here. 


String Beans.—A moderate interest is reported, but move- 
ment is restricted, because of high prices and scarcity of sup- 


_plies. No. 1s are held up to $2.25 and No, 2s are $1.60. No. 


4s are quoted at 95c. Maryland green No. 2s are held at 
$1.05. 

Asparagus.—Not much change in the situation and sales 
are generally small. Buyers are conservative and holders are 


indisposed to let their supplies go inside regular quotations. 
Supplies are reported somewhat light. 


Baked Beans.—Prices are high and supplies are hard to 
find. The market remains steady, but movement is relatively 
light. No one can be found to grant concessions. 

Squash.—Prices remain firm and sales are in small lots 
chiefly. The available supply is not over large and holders 
are rather inclined to let the market remain as it is. 

Succotash.—Supplies are light and sales small. Only 
State pack is quoted and the range is $1.25@1.30. 

Pumpkin.—Seldom is the market as closely cleaned up at 
this season as it is reported to be now. Maryland No. 3s are 
held at $1.00 and No. 10s at $3.00. 

Spinach.—All canners have joined in a sharp advance dur- 
ing the week. Supplies are light owing to scarcity of the fresh 
product and they find it necessary to advance prices to cover 
increased costs. No. 2s are now quoted at $1.20; No, 38s at 
$1.45 and No. 10s at $5.25. 

Fruits.—A slow movement in all offerings is noted, but 
quotations on all varieties remain about steady. The market 
is firm on the Coast and offerings from first hands are small. 

Peaches.—California No. 2%s are offered at $2.25 here, 
but buying is in small lots chiefly. Southern pack are un- 
changed, but a little more inquiry was reported. No. 3 pies 
are held at 90c and No. 10 pies at $3.00. In other grades the 
situation has changed but little, but the tendency is upward. 

Apples.—State No. 10s are hard to find under $2.75 here. 
Southern packers refuse bids below $2.40 factory. Other packs 
are about the same as they have been for some weeks, though 
the tendency seems to be upward in most instances. Holders 
are little disposed to permit concessions. 

Pineapples.—Hawaiian pack is stronger and more inquiry 
seems to have developed during the past few days. Southern 
pack is quiet and Porto Rico are held up to outside figures. 

Pears.—Movement is confined to the requirements of buy- 
ers for immediate use. California extra No. 2%s are held up 
to $2.30 and extra standards are quoted at $2,00. 

Plums.—Sales are chiefly in small lots with No. 2% Cali- 
fornia standards held at $1.25 and No. 2% extra standards 
up to $1.35. Standard No. 10s are quoted at $4.00. 

Cherries.—While movement is light, prices remain firm 
and no holder is disposed to allow concessions. California No. 
2%s are held at $2.75. 

Apricots.—The situation is unchanged and sales are made 


- in small lots principally. Standard No. 2%s are held at $1,70, 


but little interest is noted. « 

Berries.—The market is steady, but movement is light 
and holders show little disposition to seek buyers. The supply 
is not large, consequently trade is only to satisfy requirements 
at the moment. No variety has sufficient to make any very 
liberal offers. 

Salmon.—Arrivals during the week have been rather lib- 
eral and a shade easier tone has developed in some grades of 
fish. Red Alaska is offered at $1.82% and pink talls are held 
at $1.20. Cohoes and mediums are not attracting much at- 
tention and are held in the range quoted. Buyers seem to be 
slightly indifferent at the moment. Finer grades are scarce 
and are firmly held at outside figures. Few Chinooks and 
sockeyes are available. Some profess to believe that both va- 
rieties are entirely cleared from first hands. 


Sardines—Domestic pack are sparingly offered in all po- 
sitions and the tendency is still upward on all grades. In some 
instances orders for mustard grades are refused even at the 
late advance. The catch is over for season and all information 
is that is is very small; perhaps one of the smallest in years. 
Imported grades are strong and the trend of the market is up- 
ward, though demand is relatively light. A good demand is 
reported for all imported varieties. 

Lobsters.—Supplies are so low that some holders have 
withdrawn from the market because it is impossible to secure 
stock. No. %s are quoted at $3.00 and No. 1s at $5.50. 

Tuna Fish.—aAll holders are firm in their views and 
movement is restricted because of this. No. %s are quoted at 
$7.50 and No. 1 flats at $10.50. 

Shrimp.—No change is noted and sales are in small lots 
chiefly. The range of prices is $1.10 for No. 1s and $2.10 for 
No. 2s, while Japanese No. 2s are firm at $2.15. 
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THE CANNING TRADE 


High Speed Automatic Sanitary Can Machinery 


Bliss Automatic Compound Applying Machine, No. I-K 
With Positive End Feed Speed 120 a minute. 


Simplicity is the basis of this entirely automatic machine. There 
are no valves to leak or clog, nor is there any air compressor re- 
quired. It handles ends from 2 to 5 inches extreme diameter of 
flange. We build this machine in a larger size, No. 2, which takes 
ends from 4 to 9 inches extreme diameter of flange. 


When these machines are to be operated in cold climates, they may 
be arranged with a mixing pot which is used as a container for 
the compound, also to keep it at the proper consistency for im- 
mediate use. 


Builders of the Complete Sanitary Line. 


Patented 


E. W. BLISS CO., 25 Adame Street, BROOKLYN, N. Y., U. S. A. 


Chicago Office: 622 W. Washington Boulevard. Detroit Office: Dime Bank Bldg. Seattle Office: Atlantic & Utah Sts. 


FIRE INSURANCE CO-OPERATION 


The Basis of Security and Minimum Cost 


The co-operation of the canners of high financial standing at the Warner Inter-Insurance Bureau 
has conclusively shown that the strongest fire insurance indemnity is secured at a cost of from 
30 to 50 per cent less than stock company costs. 
At the present time the Warner Inter-Insurance Bureau has insured about 1,000 risks of the representative Canners in the United States. 
Fire Insurance Co-operation practised by the Canners Exchange Subscribers a tWarner Inter-Insurance Kureau is constructive, 
upbuilding, safe, sound and economical. It is managed absolutely in the interests of the policyholders. It is a prime factor in 
your economic success and you want to become a co-operating policyholder now. 


Illustrating Savings Made by Policy Holders 


Expense and 

| Guarantee Fund 

| Years Name of Subscriber Deposit Net Cost Saving- 

| 8 (Name of the subscriber *$66,497.34 $40,878.24 $25,619.10 
6 will be given upon ap- 30,373.87 17,877.22 12,496.65 
5 plication to those inter- 61,786.09 47,036.67 14,749.42 
8 ested. ) 16,832.66 10,342.48 6,490.18 

8 40,034.92 28,910.85 11,124.07 
8 27,082.63 19,070.76 8,011.87 


The above savings were added to their profits. You can make the saving also by sending your orders to 


Lansing B. Warner, Incorporated 


104 South Michigan Avenue, Chicago 
CANNERS EXCHANGE SUBSCRIBERS AT WARNER INTER-INSURANCE BUREAU 


ADVISORY COMMITTEE 
Geo. G. Bailey, Chairman......... Rome, N. Y. Chillicothe, O. Frank Van Camp... ........... San Pedro, Calif. 
Hart, Mich. George N. Numsen, Treas...Baltimore, Md. Lansing B. Warner, Secy........ Chicago, Ill. 
* The Expense & Guarantee Fund Deposit is comparable to the premium paid to Stock Companies 
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The Chicago Market 


The supply of canned foods invisible—All jobbers seem to want goods—Tomato buying 
quiet—Corn held at high prices—Jobbers selling peas to each other—Looking for 
lower prices on oysters—Daily papers attacking food prices. 


Reported by Telegraph 


Chicago, November 23, 1916. 
The Supply Invisible-—So much is being said and written in 
these stirring times about an underestimate of the 1916 output 
of canned foods that I concluded to investigate the situation. 

I find that the alleged ‘‘supply invisible,’’ is like the 
“choir invisible,’’ to be heard of but not to be seen. 

We hear that there has been a big pack of tomatoes, 
thirteen million cases or more, and yet the statistics have not 
been gathered or announced, and there is an imaginated “sup- 
ply invisible’? of canned corn, though the canners themselves 
and their statisticians do not know how many cases were 
packed. 

I have a better test than the statistical test, and it is 
the purchase and sale test. 

I asked a big wholesale grocery buyer of Chicago, today, 
what he needed in canned foods, and he said ‘nearly every- 
thing, what have you got?’ 

I asked him what he had to sell in canned foods, and he 
said: ‘‘nothing, until I get all my future orders filled, and 
then I probably won’t have anything to spare.” 

I said that I was going down to Indianapolis to the 
Convention, and asked him what I could look up for him 
among the hoosier jobbers, and he said: ‘‘anything that looks 
good to you in canned foods. Wire me the price and quantity 
and give me a chance at it.” 

I visited a small wholesale grocer whom I thought I had 
stocked up until early spring, and he at once said: ‘‘Say, I am 
about out of corn and peas and tomatoes; look me up some 
good trades.’’ That don’t look like an invisible supply stored 
. away, does it? It does look like the supply was invisible, 
however, which is very different. 


Canned Tomatoes.—tThere is but little movement because 
everybody has some canned tomatoes, and though their ‘‘pile” 
is being rapidly reduced they are afraid to pay the present 
high prices, and won’t, until they are forced to do so. 

Canned Corn.—Some sales were made this week at $1.25 
f. o. b., track, Chicago, for good standard, while $1.35 is being 
asked for extra standard, 

No one seems indisposed to part with any corn and the of- 
ferings are altogether from second hands, as the canners have 
no: stock. 

Canned Peas.—The Wisconsin Convention, at Milwaukee, 
does not seem to have developed any new offerings, as jobbers 
are still buying of each other, being unable to find any peas in 
ecanners’ hands in, sufficient quantities and of qualities to meet 
their views. 

Then, the wholesalers who own peas have been undersell- 
ing the canners who still hold stocks and have been trading 
with each other rather than direct. Sweet peas are very 
searce, and desirable lots are scarcely to be found, while Alas- 
kas are in much better supply. Peas are still regarded as 
cheaper, comparatively, than either tomatoes or corn, both 
of which are regarded as dear at present enormously advanced 
prices. Some No. 4 standard Alaska peas were sold here this 
week at $1.02% to $1.10, Chicago, the variation being as to 
quality; all the sales being of Wisconsin or Northern Illinois 
peas. 

Canned Salmon.—Several wholesalers have been taking 
their profits on a few lots of No. 1 tall Red Alaska salmon, 
and sales have been made as low as $1.82% and $1.85, Chi- 
cago. Only a few lots have been available at the price, and 


later in the week I heard of a sale at $1.90, but this was a 
small lot of a brand that has been extensively advertised. I 
also heard that exporters were trying to buy of wholesale 


grocers at $1.80, f. o. b. San Francisco, for No. 1 tall Red 
Alaska. 


Canned Oysters.—Wholesale grocers who do not have an 
extensive trade outside of the city of Chicago scarcely sell 


canned cove oysters at all, as the city retail trade seems to 
distribute scarcely any. 


There is an impression among wholesalers that the price 
of canned oysters is now higher than it will be as soon as 
the canning season actively opens, and there is no disposition 
to pay 85 cents for No. 1’s, or $1.70 for No. 2’s, f. o. b. 
Baltimore, the prices asked at present. Southern oyster can- 
ners are asking equally as high prices and their freights are 
higher. The comparative freight rates are as follows: 

From Baltimore to Chicago, car load, 22 cents per 100 lbs. 


From Gulf points to Chicago, car load, 22 cents per 100 
lbs. 


From South Atlantic points to Chicago, car load, 48 cents 
per 100 lbs. 


A difference which will be decreased December first, as 


the Ocean and Rail rates from Baltimore will be advanced at 
that time. 


One of the largest wholesale houses here will not handle 
Southern canned oysters, while one of the largest mail order 
houses will not handle any other kind, and the preference in 
the trade seems to be about equally divided as to considera- 
tions of quality. It is stated by advocates of Chesapeake Bay 
oysters that legal restrictions in the past few years have 
helped to improve the quality, while the storms and unpro- 


tected location of Southern oyster beds have combined to de- 
teriorate the quality. 


Prices Assailed.—The space writers for the daily papers 
of Chicago are having an era of temporary prosperity at five 
dollars a column in securing the publication of attacks on 
canners and grocers, and prices of canned foods. They, as 
usual, get their information from uninformed sources and 
credit it, and refuse to credit information from well-informed 
sources. They are not usually looking for the truth or facts 
but rather for something that they can pervert into sensa- 
tionalism and get the city editor to put ‘“‘scare heads’’ over. 
It is no use replying to their articles as they will not publish 


anything which does not conform or coincide with their grossly 
inaccurate and unreliable statements. 


“WRANGLER.” 


THE COST OF GROWING AN ACRE OF 
POTATOES. 


To determine the cost of growing an acre of potatoes, 
a survey was taken among successful farmers in Steuben 
County and Oswego County, N. Y. In Steuben County, the 
cost varied from $36.95 to $48.73 last year. One grower in 
Oswego County found his cost to be $75.05 per acre. His 
average yield was 269 bushels which left a net profit of $69.60 
per acre. Large variations were found between growers as 
to the amount of seed used, cost of preparing and planting, 
amount of fertilizer applied and the yields that were obtained. 

In Oswego County more fertilizers were used per acre. 
In Steuben County from 500 to 1200 pounds per acre was 
used. The large yields of wheat obtained in Oswego County 


raised the cost per bushel and made better net profits. 


7 


THE CANNING TRADE 


11 


ALL UPSIDE 


"ALIS MAOA 
HLNAALYIHL LYOOAASNYD ‘NOSCNH 


‘OO 


iiMON 

sey 

oym soyoed Aue ySy 
MAN: JO oy, 
‘uoseag Yysny 24} UI 


+ IO} 9Y} SI SITLL, 


2 


ii Ht 


Patented 


The above is an illustration of our New Nested Pea Grader, which has large capacity, occupies small floor space, does perfect grading—and in a short time 
will save its cost in the increased yield of the small size peas, which ordinarily are mixed in with the larger sizes when graded on any other type of machine 


THE SINCLAIR-SCOTT COMPANY 


Cc R 
CANNING HOUSE MACHINERY Wells & Patapsco Streets, BALTIMORE, MD. 
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THE MILWAUKEE CONVENTION 


An Explanation of the Situation—Why the Reports Seem Jumbled—Thursday’s Open 
Session—The Ladies’ Auxiliary Formed—Some News and Notes. 


Last year, although the sessions of the Wisconsin Pea Can- 
ners’ Association were held on December 1, 2 and 3rd in Mil- 
waukee, a thousand miles from home, we were able to give the 
complete report in our issue of December 6th. And it was well 
arranged, orderly and in proper sequence. That is in strange 
contrast to this year’s efforts to reproduce this meeting, and 
we consider an explanation due our readers. 


Since last year the Wisconsin Pea Packers’ Association has 
been incorporated, and it now works as an incorporated body, 
as a company more than as an association, Thus its business 
meetings, in which the real meat of the meeting was to be 
found, were open to stockholders only, and all others, whether 
visitors, supplymen or otherwise interested, were excluded. 
These business sessions took up 80 per cent of the convention 
time, and so little of interest was left to the “‘outsiders.” <A 
careful reading of President Hipke’s annual address, delivered 
before the first open session on Wednesday morning, December 
15th, will give a hint as to some of the things being attempted, 
and carried out by the Association, as well as to some radical 
departures in prospect. But in the fact that any account of 
the business sessions had to wait upon the report of the Sec- 
retary, and that Secretary Hagemann was working day and 
night, will be found the reason for our somewhat unsatisfac- 
tory and disjointed reports. Elsewhere in this issue we give 
the official report of these business sessions, with the formal 
addresses made therein. Of course, there is no report of the 
strictly business matters attended to in these sessions; but it 
was no secret about the lobbies that some supplies were being 
bought en masse and distributed to members, and matters of 
this nature were, of course, privately debated and acted upon. 


Last week we gave much of the Wednesday open session, 
omitting, however, President Hipke’s annual address; we, 
therefore, give it herewith. 

Ladies and Gentlemen. Fellow Packers and Members of the 
Allied Industries:—In calling this meeting to order I extend to 
you a most cordial greeting, and welcome you to the Twelfth An- 
nual Convention of the Wisconsin Pea Packers’ Association...You 
are met to receive from your officers an accounting of their stew- 
ardship of the affairs of the association during the past year and 
you will be asked to consider in your deliberations such matters as 
have forced themselves upon our attention, and to which I shall 
..invite your attention in the course of my remarks, 


When I see this splendid gathering here today, and then run 
back in my mind to our first meeting at the Sherman House at Ap- 
pleton in 1905—a meeting which had met in a tentative sort of a 
way in response to a call sent out by a numper of prominent pack- 
ers of this State, I cannot but congratulae the Association upon the 
splendid progress it has made, and to pronounce mty unqualified 
praise upon the faithfulness and disinterestedness of the officers 
of the past, through whose devotion to the best interests of the 
Wisconsin Pea Packers’ Association such splendid results 
been obtained. 


Our earlier meetings were characterized by a great deal of 
enthusiasm. Those of us who attended remember these gather- 
ings with real and lasting pleasure,, All were actuated by the best 
of intentions. But we had been working too much on an in- 
dividual basis. Matters of vital concern to the packer were dis- 
cussed at our meetings and perhaps approved; but, after the fizz 
and the fireworks, were left to the individual packer to carry 
into practice, or not, as he deemed practicable or practical. In 
other words, there was a lack of organized, systematized co-opera- 
tion, that is to say, there was no team work. 


The pea canning industry in the State of Wisconsin has 
reached the stage where keen competition requires packers. to 
faithfully study as to “How and Where” they can improve them- 
selves to enable them to operate the business they are in, profit- 
ably. The fact is well appreciated that it is one thing to work out 
the best possible theoretical solution of a problem and quite 
another thing to put the remedy into practical operation. For 
the furtherance of the pea) canning industry: of the State of Wis- 
consin, for a close 1nd more profitable co-operation between pack- 
ers, the Wisconsin Pea Packers’ Association in executive session 
in the month of December, 1915, authorized the president to ap- 

oint a committee to consider incorporation of the organization. 
Obedient to this resolution, a committee of members of the Asso- 
ciation was named and, after thoroughly’ threshing the matter out 
from every possible angle, articles of incorporation were filed 
with the Secretary of State, April Ist, 1916, and since that time 
the Association has transacted business as a legally incorporated 
budlty, «It gives me pleasure to’ report that the incorporation of 
our Association was followed almost immediately by a hearty 
recognition of our body by several of the Allied Industries, and a 
willingness on their part to co-operate with us, a fact which you 
will be glad to learn, will result in a saving of! considerable sums 
of money to the individual members of our Association. 


I feel satisfied that “success lies within ourselves; our suc- 
cess will be measured, not by our intentions merely, but by results 
obtained for the Association as a body. We must expect difficul- 
ties and must force our waty through them, thereby turning hard 
experience into capital for future need; we are obliged to carry 


have 


an air of optimism in the presence of those we deal with, but at 
all times be ready to welcome honest criticism of methods and 
any constructive suggestions for the betterment of our Association 


The proper application of our incorporated principles does not 
restrict, but rather increases the liberty of the individual packer, 
that whatever he himself can handle to best advanage, that must 
be left to the individual packer. But where competition becomes 
destructive, where closer co-operative action is required, associa- 
tion action should supplant individual effort. In other words, 
leave to each ingividual the things of individual concern and in- 
terest, but let us have effective organization in those things that 
are of vital concern to every one engaged in the pea canning 
industry in this State. Ultimately, I venture to say, we ought to 
be able to obtain an organization as effective as any of its kind 
in the United States. It is not necessary that we fall over one 
another in our haste to adopt methods applied bty similar organi- 
zations. Not at all. But let us study their methods. If it should 
be found that the same can be safely adapted to the condition that 
confronts the pea ..canning industry in Wisconsin, then there will 
be ample time to adopt them so far as they are practicable here. 
But of this one thing our experience in the past has compelled us 
to become convinced, and that is that the keen, if not absolutely 
destructive, competition which has thus far prevailed among the 
packers of Wisconsin, has resulted in disastrous losses in past 
years, and that, therefore, closer and more effective organization 
and co-operation are imperative. 


The plan adopted of dividing the State into seven sections, 
or groups, has been most beneficial in its results. The group 
meevings nave been well attended, and the members have shown 
a most commendable spirit in making them of greatest benefit 
to all who attend. These group meetings are really one of the 
most distinguishing features of our incorporated organization. It 
has been found that members enter freely into the discussions 
arising at these meetings, and advance suggestions which thety 
perhaps might hesitate to offer at our larger State meetings. Th2 
sectional meetings might be called more fitly “round table’ 
meetings, as they have been conducted in an absolutely informal 
manner. From the close elbow touch of these sectional meetings, 
the Directors have come to the Director’s meetings fully conver- 
sant with the situation in each section, and the Directors are thus 
placed in position “to get down to brass tacks.” 


I believe that the sectioning of the State and the sectional 
meetings have proved a most practical and valuable step forward. 

The Grading Committee, inaugurated during the past season, 
has been of great benefit to all members who were able to have 
the advantage of their valuable service. The greatest satisfac- 
tion obtained trom having our packs graded—especially when the 
grading is done by a committee as capable and conscientious as 
the one we are fortunate in obtaining this year—is the fact that 
we have the positive assurance that the quality of any one mem- 
ber’s delivery in_any particular grade is equal to the qualitty of 
a corresponding Brade of any other member. 

We should, therefore, exercise every care to, uphold the grad- 
ing committee in their final decisions. To substitute inferior stock 
would be discriminating, and means ruination of the grand work 
performed by a body of men whose ability in judging correctly 
the quality of canned peas was thoroughly tested by the Board 
of Directors before thety were given authority to act. 


I feel that L can not lay too much stress upon the actual and 
practical value of tne work to be performed by a Grading Com- 
mittee, especially in an industry like ours. o other manufac- 
turing industry has so difficult a problem to contend with in 


parsescngen fens or grading its manufactured output, as have the can- 
ners of green peas. 


I urge, therefore, that we stand united in upholding the work 
of the Grading Committee. Only through the efficient and con- 
sciention work of such a committee can we induce jobbers to co- 
operate with us in insisting on inspection and grading of goods 
before delivery, thus avoiding rejections, which have been the 
source of losses to an unknown amount, 

Furthermore, should differences of disputes arise, the same 
can be readily adjusted under an effective grading system. Should 
it ever become necessaity to submit such disputes to arbitration, 
it seems to me advisable to have one member of the Grading Com- 
mittee represent the interest of the canner. In the performance 
of such duty, no ot'er man is in better position to defend satis- 
factorily the interests of the canner, and the decision of no other 
man could carry greater weight with the packer. 


During the past year, a decision of the Supreme Court of Wis- 
consin was handed down which vitally effected the pea canning 
industry in its employment of female labor. When the decision 
came to the attention of the Board of Directors, steps were imme- 
diately taken to secure lagal counsel and to petition the Supreme 
Court for a rehearing. The application for such rehearing was 
granted, and the Industrial ‘Commision was thus placed, while tne 
decision of the Court is pending, on the same working basis as 
in former years, in its power to issue rules and regulations gov- 
erning the employment of female labor. The decision of our 
highest tribunal in this matter may be looked for almost anty day. 
(It was rendered Tuesday, confirming the original findings.) And 
should the Court re-affirm its former decision, it would seem 
highly desirable to secure such modification of the female labor 
laws as will make them less burdensome to the pea canning in- 
dustry of the State. But no matter whether the State Legislature 
will make any modifications in these laws, it is absolutely neces- 
cary that we comply in every particular with the labor laws of 
= cia and the rules and regulations of the Industrial Com- 
mission. 


I commend the action of the Executive Committee of the 


Nationa] Canners’ Association in publishing timely and valuable 
interest to the canning 


bulletins relating to matters of vital 
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The people of the Civiliz- 
ed World, for more than 


a generation, have accepted 
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Products 


As A Universal Standard 
of highest food quality 


Alaska Salmon 
Canned Meats 

Pork and Beans 
Spaghetti 

Soups 

Olives and 

Olive Oil 

California Asparagus 
California Fruits 
Hawaiian Pineapple 
Evaporated Milk 


Libby McNeill & Libby 


CHICAGO 
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TRADE 


CRARY BROKERAGE COMPANY 


PACKERS’ SALES AGENT 
WISCONSIN CANNED PEAS® 
WAUKESAA, WIS. 


I L. RADWANER 
83 WATER ST., N. Y. CITY 


CANTON BOX COMPANY 
2501 to 2515 Boston St. Baltimore, Md. 
PACKING BOXES 


Made up or in Shooks. Cargo or Carload. 


J. B. HENDERSON & SON 


160 North Fifth Ave. Room 717 Chicago, Illinois 
PHONE, FRANKLIN 5167 


CANNED FOODS ONLY 


There are only 43 Wholesale Grocery Houses in Chicago which we con- 
sider prompt pay and reliable. We sell them all and personaly call 
upon them all regularly. If you have canned foods you desire sold 
write us giving a description of the quality and quantity and we 
will promptly reply advising you of the price we can obtain. This 
is the largest and most active canned foods market in the United 
States handling a larger volume and variety of canned foods than any 
market in the world. You should be reliably represefited here. We 
refer you to any Wholesale Grocery House in Chicago and to The 
Mid-City Trust and Savings Bank of Chicago as to our reliability and 
dependability. If it is good food and comes in a can we will sell it. 


HARRY C. GILBERT CO. 
FOOD BROKERS. 


INDIANA TOMATOES A SPECIALTY 
305 Majestic Building INDIANAPOLIS, IND. 
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industries of this country, and I venture to suggest whether the 
publication of a small monthly magazine by the Board of Direc- 
tors of our Association might not be a desirable undertaking 
of a great practical value to all rhembers. Such a magazine would 
offer an-excellent field for articles of great interest and benefit 
to each and every member. At the same time, the expense would 
be covered, at least in large part, by its advertising columns. 

t should be our aim at all times to court the good will and 
the friendship of the canners’ friend, the jobber—especially of the 
jobber who practices the placing of futuve orders. On our part as 
packers it is the duty—and it should be the endeavor—to fill fully 
every order entered as futures, and the co-operation of the Asso- 
ciation should, be freely extended so as to enable every packer to 
fill such orders. This could be accomplished without trouble or 
expense, if each packer of the Association would keep our Sec- 
retary informed of all surplus or shortage of stock, and through 
the Secretary and member “short” could be informed where he 
might fill such shortage, thus eliminating additional brokerage 
charges. 

We should at all times be ready to extend our co-operation 
to manufacturers of improved canning machinerty. The fact tnat 
the present machinery is a remarkable improvement on the kind 
used in earlier days, affords us no reason for believing that there 
is no chance for further improvement, and our co-operation may 
materially assist in bringing about improvements for the benefit 
of the industry in general. 

I cannot forego this opportunity without saying a word about 
the Federal Trades Commission. The services of this body of 
trade experts are hoth important and beneficial ,in that tney try 
to encourage all associative effort in production and to guide the 
same along proper channels. It is their aim to formulate and 
render assistance to any business in outlining and installing 
efficient stystems of accounting through which the actual cost of 
production can be readily and acgurately ascertained. Might it 
not be well, therefore, for our association to put itself in communi- 
cation, with the Commission with a view of obtaining and install- 
ing a more efficient system of cost accounting. 

I know that I but voice the unanimous sentiment of our As- 
sociation when I commend the zeal and efficiency of the National 
Canners’ Association in their effort to promote the welfare and 
best interests of the canning industries! of the whole country, and 
more in particular for their hearty co-operation with our Asso- 
ciation through the Pea Canners’ section. 

et us extend our co-operation to the State Board of Health 
in supporting all movements favoring approved sanitary conditions 
at our factories, just as our wives take pride in the neatness 
and sanitary condition of the home kitchen. 

In benalf of the Wisconsin Pea Packers’ Association, I wish 
to acknowledge and express our very hearty thanks to the Chis- 
holm-Secott Co. and the members of the Allied Industries for the 
..royal manner in which thety have provided for our entertain- 
ment during the convention, and to assure them that their cour- 
tesy and generosity are very, very highly appreciated. I know 
that I voice the feelings of all the members, their wives and their 
sisters, when I say, that we shall carry back with us to our 
homes, only the pleasantest memories of the meeting of 1916. 

To the Merchants & Manufacturers’ Association of Milwaukee, 
also, our hearty thanks are due for granting us the use of the 
Auditorium, as well as for numerous other courtesies extended 
to us during our meeting. 

My immediate predecessors in office, both excellent students 
of the Scriptures, proved to us that the pea industity dates back 
Patriarchs. T am sure we are all duly grateful for their pains- 
to the dim day-dawn of history*, clear back to the days of the 
taking and patient research. It shows, that- our industry is as 
ancient and blue-blooded and respectable as any. I am glad to 
see that the Uunassuming, modest pea is coming into its own. I 
am glad to know that the humble pea-soup occupied as proud 
and prominent a place on the burnt-clay bill-of-fare of the inns 
and restaurants of the days of the Pharaohs as did its aristo- 
cratic rival, terrapin, and that green peas formed a palatable 
item of diet on the menus of princes, priests, and potentates of 
the far-off days of our great King Solomon. (Now, all this is 
certainly very interesting. But where is it going to help me to 
acquit myself of the task imposed upon me by my worthy prede- 
cessor, Mr. Hutchinson, the task of bringing peas into more uni- 
versal consumption, and to use a biblical warrant as the basis 
for my solution. Now, I am_not the close and devoted student of 
Scriptures that my esteemed predecessor is; in fact, IT am satis- 
fied he missed his calling; he ought to be in the pulpit instead of 
canning peas for a living. And the only passage of Scriptures 
that I could find that would answer my purpose is the one where 
the Lord decided to create woman as the help-meet to man. For 
in that capacity of man’s helpmeet, I wish to suggest that the 
ladies attending these yearly gatherings, the wives and sisters 
of the packers, get together and organize a Ladies Auxiliarty or 
Club to the Pea*Packers’ Assoication. Such a club could hold 
its meetings at the same time as the Packers’ Convention. The 
Club could make arrangements to secure expert demonstrators to 
prepare in a variety of ways canned peas as a palatable article 
fo diet in home economics. Such a club, I believe, would be able 
to do a great deal in bringing peas into more universal consump- 
tion. TI throw out this thought merely as a suggestion. Should 
our ladies find anything in it of practical value, and a Ladies’ 
Club should be organized, I feel confident it would prove a valua- 
ble help to our Association, 

As a word of warning to the Pea Packers—Let not the pres- 
ent inviting prices on canned peas induce us to repeat the mistake 
made time and again by losing sight of “Quality Peas.” The loss 
sustained by our industry on the pack of 1915 will soon be con- 
sidered a valuable asset if we continue to pack the quality of 
peas packed in that year. With the best of soil, favorable climate 
conditions, a strong organization and packers of “Quality Peas” 
onlty, I feel assured that we can make the total’ pack of 1915 look 
like a short pack in the year 1917. 

For the furtherance of the industry, I want to ask the Pea 
Packers of the State of Wisconsin to be loyal to the Association, 
which has already accomplished much good. To achieve further 
sneecsss requires that determination of spirit, that firm resolution, 
to let organization and team work take he place of individual 
effort wherever and whenever practicable, that is so character- 
istic of Wisconsin business men everywhere. This idea is sym- 
holized in the grand motto of our State, “Forward.” There can 
he no progtess, no forward movement, without organization and 
team work. 


THURSDAY’S OPEN SESSION. 


The second and final open session was held in Englemann 
Hall at the Auditorium before a small but select audience 
Dr. Bissing was the speaker of the occasion, and he delivered 
a splendid address upon the possibilities of export trade in 
canned peas, under the title “‘See America First.’’ This is so 
thorough and exhaustive that we reserve it for next week’s 
issue. 


Dr. Bitting was scheduled to make an address upon Sci- 
ence and the Art of Canning, but illness prevented the Doctor 
from being present, 


CLOSED MEETINGS 
Wisconsin Pea Packers’ Association, Incoi porated. 

As stated in last week’s issue, the proceedings of the 
closed meetings were not reported by us. Secretary 
Hagemann furnished the following account of what took 
place, and we give it exactly as received. 


Business Sessions. 


These sessions were open only to directors of the several 
Companies belonging to the Association. Most of the problems 
discussed bore upon internal problems of the Association, their 
solutions and the mapping out of the constructive lines of work 
for the future. However, many matters fundamental to the 
business transacted and of general interest to canners are 
given in this report. 


TUESDAY, NOVEMBTR 14th, 2 P. M. 


The first was an address on 
Problems,”’ by J. W. Deniger. 


SANITATION AND SEWAGE PROBLEMS. 
By J. W. Deniger, Beaver Dam, Wis. 


To write a thoroughly comprehensive paper, touching upon the rel- 
ative relations of Sanitation and Sewage Problems as affiliated with our 
industry, would require more space and time than that allotted to me. 
1 will, therefore, from my viewpoint, deal with the facts as concisely 
and briefly as possible. 

As canners, We occupy 2 most important position in the manufac- 
turing and business world, when considering that our mission is that of 
preparing food for the consumption and maintenance of human life. 

When considering our interest from this standpoint, it naturally 
follows that a moral duty of material importance is attached to our 
obligations provided we wish to perform them as the consuming pub- 
lic have a perfect right to expect and in order to successfully en- 
courage the consumption of our product. 

It is my opinion that Wisconsin pea canneries as a whole are be- 
ing operated under stricter sanitary conditions than similar plants in 
other States, and is generally presumed by the public. This being 
due to the fact that the buildings and machinery are of recent sane 
tary construction, because of the infancy of the industry of. this State. 
We should, however, not feel satisfied with these arguments when con- 
sidering from a financial standpoint the immensity of investment and 
the favorable soil and climatic conditions for the producing of a 
high-class food product. 


The employment of sanitary conditions in and about our canning 
plants are a most important factor, especially if we wish to keep pace 
with the present day educational progress along hygienic and scien- 
tific teachings. 

Cleanliness and sanitary methods should be followed from, the time 
unvined peas are delivered from the field to the viners. Immediately 
after the load of vines is fed to the viner or viners all scattering vines 
on the floor or ground should be gathered, thus avoiding the crushing 
of unvined pods. Viner feeders and the interior of the viner cylinder, 
especially beaters and beater boards, also screens, aprons, receiving 
and storage pea boxes should be kept clean. Precaution should be 
taken against the lodging or accumulation of shelled peas by pos- 
sible obstructions »r the preventing of shelled peas passing directly 
to the boxes when vined. All scattering shelled peas should be gath- 
ered frequently to avoid partial decomposition. It is likewise impor- 
tant that all peas are removed from the corners and ledges of pea 
boxes under the aprons. Negligence by employees in the vining room 
has been responsible for a large per cent. of so-called swells. 

The following important procedure is-that of properly and thor- 
oughly washing the peas, thereby removing from the outside of the 
berry all foreign matter. Conveyors, machines and hoppers over and 
through which the peas are conveyed until reaching the bleachers 
should be clean at all times. 

The blanching method, when applied under proper temperature 
with frequent changes of water. will deliver the peas in a sanitary and 
sterile condition ready for the container. The condition of the brine 
room, including containers and mixers. should not be overlooked. 

Floors, framework and esterior of machines should at all times 
be free from scattering peas and otherwise of neat and clean appear- 
ance. 

Floors should be provided with proper drains and all outlets to 
septic tanks, sewers or elsewhere should be provided with screens to 
prevent peas from passing through. It is much easier and far more 
sanitary to gather peas and skins from the floors while practically 
fresh and deposit them in the silo. ensilge stack or make such other 
disposition of them as should be provided for. 

Help employed in the picking rooms or for the handling of the 
peas from the blanchers to fillers and filler operators should wear 
clean clothes and be otherwise clean in their appearance and habits. 

Frequent washing of the machinery and floors is essential. In 
order to obtain the best results considerable pressure should be ap 
plied to the water, as this will materially assist to remove foreign 
matter. In case of a short water supply a central cistern or storage 


“Sanitation and Sewage 


tank should be installed and the waste water from the cooling tank 
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ESTABLISHED 1864 


BALTIMORE = = MARYLAND 
HIGHEST QUALITY PACKER’S CANS 


OPEN TOP (SANITARY) 


WITH MAX AMS LATEST AND BEST CLOSING MACHINES NO. 128 
Single or in Tandem for Highest Speed Lines, Corn, Peas, Etc. 


COPY OF LETTER FROM ONE OF OUR CUSTOMERS 


Messrs. W. W. BOYER & CO., 
BALTIMORE, Mp. Baltimore, November 9th, 1915. 

Gentlemen:—We are in receipt of your letter of the 8th, and in reply will say that we are well satisfied with your 
Open Top (Sanitary) Cans and Closing Machines with which we operated our entire factory this season, after giving them 
a trial on a part of our pack last year. We must say that your cans have turned out better than any we have ever used, 
either Open Top or Old Style for strong tight seams, freedom from leaks, and smooth, steady running of your Closing 
Machines, of which we now have two high speed tandem lines and one single machine. 

We will also say that your service has been all that could be desired in every respect. 

F Very truly yours, SCHALL PACKING COMPANY, 
By John W. Schall, President 


Supremacy! 


The Ideal Continuous Agitat- 
ing Cooker surpasses all other 
machines embodying the principle 
of rolling the cans throughout the 
entire cook, both in design and 
construction. The canways are 
so arranged that the machine is 
compact and the capacity exceeds 


all other Cookers for floor space 
occupied, fueland powerconsumed. 


Most important of the many exclusive features of the Ideal Continu- 
ous Agitating Cooker is the special all steel bushed roller chain 
propelling the cans through the canways which entirely overcomes the 
mechanical difficulties encountered in machines of similar type. 


Write For Full Particulars 


Anderson-Barngrover Mfg. Co. S. 0. Randall's Son 


San Jose, California Baltimore, Md. 
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ean then be used by means of a duplex pump. Steam is also very 
desirable and can be used with good results. Men employed for the 
purpose of attending to the washing and scrubbing shpuld be fur- 
nished with rubber boots, brooms, good scrubbing brushes and care- 
fully instructed pertaining to the importance of their duties. 


Let us not overlook the fact that labor employed in factories will 
appreciate clean, healthy surroundings; also the importance of thus 
favorably impressing the visiting public. Money expended in this con- 
nection will ultimately result in the best form of advertising for our 
industry and encourage the consumption of our product. 


The exterior of our canning plants, surroundings and premises 
should possess a clean, sanitary, orderly and thrifty appearance. In- 
dividuals not familiar with inside conditions many times form a 
wrong impression which might be directly detrimental and possibly 
injurious to the industry. 

Pools of water accumulating from wash water or frequent rains 
become polluted. rendering the surroundings insanitary, causing un- 
desirable odor and providing an excellent place for the breeding of 
germs and flies. It is, therefore, very essential that every precaution 
be exercised to prevent the collection npt only of wash water, but of 
all pools or mudholes near the factory or additions. 

The principal objection to pea factories and vining stations is the 
smell arising from ill-kept silos and stacks, for the juices issuing are 
decidedly acid, and if not quickly disposed of will form in pools near 
the premises and a very unpleasant odor is bound to result. 

In this connection drainage is of great importance, and next to 
sufficient drainage I would emphasize proper dilution by using suffi- 
ecient water to keep the juices from coagulating. 

If possible a silo or stack should be surrounded by a concrete gut- 
ter or an ordinary ditch in the ground might do very well, which in 
either case would serve to keep the juices from spreading and would 
also make it possible to lead the flow of the juices to the sewer, cess- 
pool or some central point. The gutter or ditch should be sprinkled 
daily with a plentiful supply of air-slacked lime, or chloride of lime 
might serve the purpose better, and the edges and surroundings should 
be sprinkled with kerosene to prevent the inhabitation and multipli- 
eation of flies. This same treatment may also be used with good re- 
sults on ensilage stacks. 

The proper disposition of waste water and other liquid matter 

— to be the largest problem where inadequate systems are em- 
ployed. 
When considering the frequent water pollutions, violation of our 
health laws and possible legal entanglements, it would appear that 
the installation of a proper sewer or disposal system can be the only 
remedy. In this connection I wish to say that our State Board of 
Health at Madison will be ready at all times tio co-operate and assist 
us to solve our problems in the best way possible. 


Let us well remember that sanitation and cleanliness should be 
of the very first consideration as pertaining to our industry and any- 
thing done for the betterment of conditions is sure to result to the 
benefit of the industry. 


Mr. A. T. Hipke, the President, and J. A. Hagemann, Sec- 
retary, reported on the Inspection of the Western Seed Pea 
Fields, and reported that arrangements would be made to have 
a Wisconsin man devote his entire time to the Seed Pea Fields 


of the West in the interests of the Wisconsin Packers’ Associa- 
tion, Ine. 


The question of contracts for Spot and Future sale was 
presented by Mr. C. A. Yunker. The following contract was 
adopted for the use of the members of the Association: 

SALE CONTRACT, FUTURE. 


ag John Doe Canning Company, Smithville, Wis. 
Sold to 
* Cases. No. at per Doz. 
Cases. No. at per Doz. 
Cases. No. at per Doz. 
Cases. No. at per Doz. 
Cases. No. at per Doz. 


Terms: Sight draft with B. L. attached and 
examination of goods with a discount o 
count tuo be permitted on freight 
note.) 

Labeling Instructions: 

Label allowance $1.00 per M if buyer's labels are used, and if wrap- 
per labels are used , 1c. per doz. extra charge. 

F. O. B. Smithville., Wisconsin. 

Shipment 

of 191.. 

Guaranteed against leaks and swells until July 1st, 191.. 

This seller agrees to plan and_ provide for sufficient acreage to 
cover all goods sold for delivery during the coming season and to 
use every effort to insure full delivery; if, however, on account of the 
shortage of seller's crops, or other reasons beyond the control of the 
seller, it is unable to delivers the full amount herein named, it is 
agreed that the buyer will accept a pro rata delivery with other pug 
chasers of all grades of goods covered by this contract, without BS 
for damages. 

In case of the destruction of the business property. of either party 
by the elements, this contract may be declared null and void by the 
party sustaining such loss. 

The seller does hereby warrant and fiery that the goods on 
this contract will comply with the Pure Food and Drugs Act of June 
30, 1906, as amended, and shall not be in any manner adulterated or 
misbranded, excepting such part, if any, as may be shipped under 
labels furnished by the buyer. in which case it is understood and 
agreed that this guarantee as to misbranding is null and void and 
that the seller acts as the agent of the buyer in the use of said! labels 
without any liability to the seller. 
Remarks: 

Accepted by 
suyver 
P 


vayable on arrival and 
2 per cent. No dis- 
or other allowances. (See 


Accepted by 


THE CANNING TRADE 


The above form of contract has been 
Pea Packers’ Association, Inc. 


Note 1. Under Terms the following paragraph may be substituted: 
30 day acceptance or cash less 11%4 per cent, in 10 days. 
Note 2. For Spot Sales Contract simply omit the pro rata para- 
graph and the one following. 
Other Association contracts were presented by Secretary 
J. A. Hagemann. 


WEDNESDAY, NOVEMBER 15th, 2 P. M. 


Mr. W, I. Berg, of Onalaska, presented a classification of 
accounts for the pea industry which he wished considered 
merely suggestive upon which to build a uniform system: that 
will not only show true cost of production, but at the same time 
will show weaknesses of any organization by the simple method 
of comparing cost sheets. Mr. Berg gave due credit to the 
Committee of the Corn Section of the National Canners’ Asso_ 
ciation, of which Mr. Trench is chairman, and Mr. A. T. Bacon, 
certified public accountant, for suggestive matters. 


The following is the classification: 
MANUFACTURING ACCOUNTS, 
No. 1 Green Peas Account. 


Debit this account with cost of 
green peas purchased from farm- 


adopted by the Wisconsin 


Ss. 

With balance of seed account. 

With total cost of factory grown 
peas as shown by Farm Operat- 
ing Accounts, or if you prefer 
debit factory, grown peas at same 
price as paid farmer contractors. 

No. 2 Seed Account. 

Debit this account with cost of Credit this account with all seed 
all seed purchased, including sold to contractors 
freight paid and labor of hand- With seed sold your own farms. 

(if you credit your farms with 
total cost of peas as shown by 
Farm Accounts charge seed at 
actual cost, but if you credit your 
farms for green peas at the same 
rate as paid farmer contractors, 
charge seed at same price as fur- 
nished farmers.) 

At the end of season or fiscal period transfer balance of this ac- 
count to Green Peas Acgount. 
No. 3 Can Account. 

Debit this account with cost of Credit at close of year or fiscal 
all cans purchased, including period with inventory of any cans 
freight paid and labor unloading. on hand at actual cost to you. 
No. 4 Box Account, 

Debit this account with cost of Credit at close of year with in- 
all boxes purchased, including ventory. 
freight paid and labor of uhload- 


ing. 
With cost of nails and labor of 
making up in case shooks are pur- 
chased. 
No. 5 Label Account. 
Debit this account with cost of Credit at close of year with in- 
all labels purehased, including ventory. 
freight and express, 
With all label 
buyers. 
No. 6 Sugar and Salt Account. 
Debit this account with cost of Credit this account with all sales 
all sugar and salt purchased, in- of sugar and salt. 
eluding freight paid. With inventory. 
No. 7. Direct Labor Account. 
Debit this account with all di- 
rect labor in receiving, preparing, 
processing and warehousing peas. 
With wages of foreman during 
pack, also those of timekeeper and 
paymaster. 
No. 11 Power Plant Expense Account. 


Debit this account with cost of Credit at close of year with in- 
coal. freight and labor of un- ventory of engine and boiler room 
loading. supplies. 

With wages of engineer and ; 
fi 


ng. 

With total cost of growing seed 
raised on own farms, or if you 
prefer debit at market price for 
farm grown seed. 


allowances to 


reman, 
With electric power purchased 
and electric lamp renewals. 

ith packing, boiler compound 
and all engine and boiler room 
supplies. 


No. 12 Factory Superintendent. 
Debit this account with salary 

paid factory superintendent,~- also 

bonus, if any. 
With expenses allowed. 


No. 13 Machinery Repair Account. 
Debit this account with cost of 

all repairs to machinery and fac- 

tory equipment, including all belt- 

ing renewals. 


No. 14 Building Repair Account. 
Debit this account with cost of 

maintaining and repairing exist- 

= ,zrounds, walks and 

roads. 


No. 15 Depreciation Expense Account. 


Debit this account with depre- 
ciation of buildings, 
and factory equipment. 


machinery 


; 
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FRANK HAMACHEK’S 


Viner Feeder 


The Master of 
Economical Pea Feeding 


(General View) 
Patented in U.S. 
Canada and France 


A viner feeder, to be a success, must 
thoroughly separate the vines, feed them 
in this separated condition and as con- 
tinuously as possible into a viner. The 
construction of a viner is such that the 
crop must be fed in this manner in order 
to secure the best results. 


DEAL Viner Feeders are the only machines 
that thoroughly separate the vines and 
feed them correctly (they do it better than 

four men could), and because of this, they 
secure many savings for the users that cannot 
be secured in any other way. They save many 
peas that would otherwise pass through the 
viners unhulled, prevent the cracking and 
damaging of many peas during the hulling 
process, save the most tender peas (which im- 
prove the quality of the pack), and materially 
increase the capacity of the viners. Besides 
this, they save a very dependable man to each 
machine installed. These savings are so large 
that it is not uncommon to hear a user say 
that our feeders paid for themselves during the 
first season’s use. But remember, Ideal Viner 
Feeders are the only machines or method of 
feeding that will separate the vines thoroughly 
enough and feed them properly to secure these 
large savings. 


Over 1300 in Use 


Frank Hamachek, Kewaunee, Wisconsin 


(Established 1880) 
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No. 16 Factory Expense Account. 


Debit this account with all labor Credit at close of year with in- 
other than that directly charge- ventory of all supplies and tools 
able to “Direct Labor,’ such as remaining on hand. 
wages of watchman and foreman 
when not actually engaged in 
packing peas. 

With rentals of all leased ma- 
chines. 

With all miscellaneous factory 
expense and minor supplies such 
as brooms, gasoline, gloves, lubri- 
cating oils, paste, soap, water tax, 


etc. 

With all small tools that are 
shprt lived or apt to be lost, such 
as hammers, wrenches, knives 
hose, baskets, pails, etc. 

With interest on investment. 


DISTRIBUTION AND SELLING EXPENSE ACCOUNTS. 


No, 21 Brokerage Account. 


Debit this account with all brok- 
erage paid. 
No. 22 Selling Expense Account. 
Debit this acqount with salaries 
and expenses of salesmen. 
ith cost of samples, cartons, 
express and postage. 
ith all expenses incurred in 
selling your product, except brok- 
erage. 
No. 23 Advertising Expense Account. 
Debit this account with cost of 
all advertising. 
With cost of all demonstrations 
and displays. 
No, 24 Warehouse Expense Account. 
Debit this account with cost of 
labeling and loading product. 
With cost of heating. 
With insurance on canned peas. 
With storage, insurance, lac- 
quering, relabeling and any other 
expenses in connection with con- 
signed and rejected goods. 


No. 28 Bad Debts Account. 


Debit this account with all un- 
collectible accounts. 


GENERAL EXPENSE ACCOUNTS. 


No. 31 Office Salaries Account. 
Debit this account with salaries 

of all officers and office help, ex- 

cept as otherwise indicated in this 

classification. 
With any bonus paid to officers. 


No. 32 Office Expense Account. 


Debit this account with cost of Credit this account at end of 
all office supplies, postage, sta- fiscal period with inventory of sta- 
tionery, telegrams, telephones, etc. tionery and supplies on hand. 

With light and heat. 

With cepreciation charged on 
office equipment. 

No. 33 Insurance Account, 


Debit this account with cost of 
fire, employer's liability, 
and fidelity. 


Credit this account with fire in- 
‘boiler surance on canned peas in storage 
and at the same time debit ‘‘Ware- 
house Expense.” 
With insurance on automobiles 
and trucks and at the same time 
debit “Automobiles.” 
No. 34 Taxes. 
Debit this account with all Real 
and Personal Property taxes paid, 
also State and Federal income tax. 
No 35 General Expense Account. 
Debit this account with all legal 


ees. 
With auditing fees. 


With association membership 
ees. 
With subscriptions to trade 
papers 


With all miscellaneous expenses 
which cannot be charged to any 
other operating account. 


INCOME ACCOUNTS. 
No. 41 Peas Sales Accounts. 


Debit this account with all al- Credit this account with all sales 
lowances and overcharges, short- ¢f canned peas. 
age, spoils, swells, etc. 


No. 42 Peas Freight Account. 
Debit this account with all 

freight paid - all outbound ship- 

ments of pea 
With freight allowances to buy- 

ers. 

No. 43 Discounts Allowed Account. 


Debit this account with cash 
discount allowed on sales. 


No. 44 Discounts Received Account. 
Credit this account with cash 
discounts received on all pvur- 
chases. 


No, 45 


Ensilage Account. 


Credit this account with all pea 
vine ensilage sold farmers. 

With ensilage used on own 
farms as feed for cattle and sheep. 


Miscellaneous Income Account. 


Credit this account with the sale 
of green peas. 

With the sale of any waste 
product of the factory. 


Miscellaneous Income Account, 


With storage and _ insurance 
billed to customers. 

With miscellaneous income from 
every source, except sales of such 
supplies as should be credited to 
other accounts as for instance, 
sales of sugar and salt. 


FARM ACCOUNTS. 


No. 51 
Debit this account with labor of 

plowing, seeding, harvesting crop. 
With salary of farm superinten- 

dent during active season. 

No, 52 Horse and 

Debit this account with the total 
cost of all horses and mules used 
in farming. 

With cost of feeding, 
etc. 
No. 53 

Debit this account with cost of 
all farming equipment, tools, ete. 


shoeing, 


No. 54 


Debit this account with cost of 
all fertilizers purchased, including 
freight. 

With cost of all labor in unload- 
ing, spreading, ete. 


Farm Direct 


Account. 


Mule Account. 


Credit this account at close of 
fiscal year with value of horses 
and mules. 


Farm Equipment Account. 


Credit this account at close on 
fiscal year with inventory of 
equipment. 

Mr. Trench's Committee recom- 
mendation that farm equipment 
be revalued yearly rather than 
depreciated, I think a good one. 

The difference between inv entory 
value and the total of debits to 
this account is chargeable to 
“General Farm Expense.” 


Ferilizer Account. 


No. 55 Farm Income. 

Credit this account with sales of 
all farm produce. (If you use the 
system of crediting farm grown 
peas at. the same rate as paid 
farmers, credit this account.) 

With all teaming done for in- 
dividuals. 

With pasture rent ,etc. 

No. 56 Farm Seed Account. 

Debit this account with pea seed Credit this account with inven- 
furnished for farm operations at tory at close of fiscal year, 
same rate as individuals pay if 
you buy the product of the farm 
at the same rate paid individuals. 

Vith seed purchased for crop 
rotation. 

No. 57 Farm Rent Account 

Debit this account with rent paid 
for rented land, 

If land is owned by factory 
charge this account with rent at 
current rate and at this time 
credit Profit and Loss. 

No, 58 Farm Indirect Labor Account. 

Debit this account with all labor 
during non-growing season not 
chargeable to other accounts. 

No, 59 General Farm Expense. 

Debit this account with all 
minor supplies not chargeable to 
any other account as gasoline for 
engines, coul for tank heaters, etc. 
also telephone expense, livery for 
farm use and all other petty ex- 
penditures. 

No. 60 Cattle Account. 
Debit this account with total cattle 


cost of all cattle purchased. 
With cost of all feed purchased, 
ensilage and farm grown feeds. 
Vith all labor in connection with 
their care. 
No, 6L 


Debit this account with total cost 
of all sheep purchased. 

With cost of all feed purchased. 

With cost of ensilage and farm 
grown seed. 

With all labor in 
caring for sheep. 
No. 62 


Debit this account with total 
eost of tractor. 
With cost of 


feeding and 


maintenance and 


operation. 


Credit his account with 
sold. 


With inventory at clese of fiscal 


Sheep Account. 


year at actual cost of cattle to 
date. 
Credit this account with all 


sheep sold. 

With inventory) at close of fiscal 
— at actual cost of sheep to 
date 


Farm Tractor Account. 


Credit with inventory. 


No. 46 
No. 46 
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No. 63 Farm Maintenance Account. 
Debit this account with cost of 
repairing fences, buildings, road- 
ways and all expenses incident to 
upkeep. 
With depreciation of farm prop- 
erty subject to depreciation. 
ASSET AND LIABILITY ACCOUNTS, 
No. 71 Factory Site Account. 
Debit this account with the 
actual cost of land acquired. 
With all expenses incident to ac- 
quiring title, legal fees, recording 
fees. ete. 
With cost of all improvements 
such as filling, si¢ewalks, curb and 
gutter, sewer, water pipes, etc. 
No. 72 Farm Lands Account. 
Debit this account with the 
netual cost of all farm land = ac- 
quired. 
With all expenses incident to ac- 
quiring title, legal fees, ete. 
With cost of all improvements, 
grading, tiling, ete. 

A separate account flor each parcel of land owned should be car- 
ried on the books, 

No. 73 Building Investment. 
Debit this account with cost of 

buildings if purchased. 
With total cost of constructing 

new buildings. 
With cost of all new additions. 

If possible keep a separate account with each building, or, if this 
is impractical, group buildings of similar construction, This will sim- 
plify figuring depreciation, as all buildings of wooden construction 
ure apt to take approximately the same rate, while brick buildings 
tuke another rate, and so on through the different types. Such items 
us silos, water towers, etc... should be kept in separate accounts or 
in such a way that they can be identified, readily. 

No. 74 Machinery Investment, 
Debit this account with cost of 

acquiring all machinery. 
With cost of all actual new addi- 

tions. 
With cost of installation and 

freight. 

This account should be separated in the same way as suggested 
for buildings, in that machinery of the same probable life should be 
grouped and not all machinery kept in one account, as the rate of 
depreciation is greater in the case of some machines than it is in oth- 
ers. Another factor that must be taken into donsideration in figuring 
machinery depreciation is that some machines are more or less in an 
experimental stage. which makes them subject to a high rate of de- 
preciation owing to their probable abandonment as soon as a more 
efficient machine is placed on the market. 

No. 76 Office Furniture and Fixtures. 
Debit this account with cost of 

all office equipment including 

typewriters, adding machines, 

desks, safes, ete. 

No. 77 Building Depreciation Reserve. 


Credit this account at the end of 
fiscal year with the estimated an- 
nual depreciation on buildings. 

(At same time debit Deprecia- 
tion Expense.) 
No. 78 Machinery Depreciation Reserve. 
No, 79 Office Furniture and Fixtures Depreciation Reserve 

Keep as’ many reserve accounts as you have investment accounts 
that are subject tp depreciation. At the close of fiscal year charge 
Depreciation Expense Account with the estimated annual depreciad 
tion and credit the proper reserve account, 

Balance of reserve accounts should represent the amount reserved 
from profits, realized or prospective, and shpw in the balance sheet 
as deductions from the cost of the various investment accounts. De- 
preciation of any fixed asset indicated’ its probable decrease in value 
by reason of wear and tear and the passage of time Another factor 
which deserves consideration is advancing ideas we all of us replace 
imachines which are a long ways from being worn out with machines 
which are so much more eflicient that’ we cannot afford to keep the old 
machines. 

Bentley in his “Theory of Accounts” explains the importance of 
including depreciation in production costs as follows: 


“In a manufacturing concern the depreciation of assets used in 
connection with the production department, reduced to dollars and 
cents, represents the cost of services rendered by those assets (fac- 
tory buildings, machinery, automobils, ete.) and must be included 
umongst the manufacturing expenses: else how can the true cost of 
production be ascertained? These fixed assets must at some time be 
replaced, and their cost having once been included in the assets of 
the business cannot be included agaim when the time qomes to replace 
them.” 

The rate of depreciation to be charged is dependent on so maay 
different things that it is a matter to be decided by your own good 
commonsense and experience. This is a matter which should be dis- 


-cussed by the canners as a whole and some common ground reached. 


Automobile Account. 
Debit this account with cost of 
all automobiles purchased. 
With cost of maintaining and all 
repair expense, 
No. 82 Accounts Receivable. 
Debit this account with all bills Credit this account with cash 
rendered for canned peas and all received in payment of bills ren- 


other sales of any kind. dered. 


The bills charged to this account are either listed in the Journal 
or in the monthly footing of the Accounts Receivable column in the 


Sales Book, or still another way is the duplicate billing system ree- 
ommended by Mr. Trench’s Committee. 


Cash received is credited through Cash’ Book, 


No, 83 Accounts Payable. 


Debit this account with the total At the close of each month with 
amount of cash paid trade credi- the total amount of indebtedness 
tors to apply on open accounts incurred by the business on open 
plus the discount allowed by them accounts. 
for promot payments. 

_The balance of this account is a liability and represents the amount 
owing to trade creditors, 
No..S84 Notes Receivable Account. 


Debit this account with notes ac- Credit this account with cash 
cepted in settlement of accounts. received in settlement of notes. 
~ credit Accounts Re- 
ceivable. 


No, 85 Notes Payable Account. 


Debit this account ‘with cash Credit this account with all 
paid in settlement of notes given. notes given for cash or mdse. 


MISCELLANEOUS ACCOUNTS. 


No. 90 Canned Peas Inventory Account. 
Debit with inventory of finished Credit with inventory of all 
goods at beginning of fiscal period. canned peas on hand at close of 
With all canned peas purchased. fiscal period. 
No. 92 Interest Paid Account. 
Debit this account with interest 
on notes discounted. 
With interest on loans paid at 
cate of maturity. 


FACTOR OF SAFETY ACCOUNT. 


Credit his account with interest 
on investment at current rate and 
at the same time debit Factory 
Expense. 


Mr. R. B. Johns read a splendid paper on the ‘Intelligent 
Co-operation Between Producers and Distributors,’ which 


showed much investigation and a new insight in the problem of 
successful co-operation. 


INTELLIGENT CO-OPERATION BETWEEN THE PRODUCER 
AND THE DISTRIBUTOR. 
By R. B. Johns, Antigo, Wis. 


Before embarking in a manufacturing enterprise of any kind the 
wise man asks himself this question: “What is the outlet for my 
finished product and how is it reached.” 


As commercial business is weighed upon the scale of financial 


success, the importance of a profitable market is of paramount con- 
sideration. 


Any industry that is dependent for the sale of its product upon a 
fickle and uncertain market is working under a disadvantage. Such 
an industry may have spurts of prosperity, but in a series of years 
the periods of depression will overbalance the periods of prosperity. 
and its stocks will sell below par. Allied industris through unprofitabre 
relations with it are made to suffer, bankers are suspicious of it, and 
its place in the community is one of doubt and distrust. It therefore 
behooves all manufacurers to stabilize their businesses as far as it is 
possible and thereby diminish the range of fluctuation in supply and 
«emand and in prices, to which their products are susceptible. 


The changing of raw materials into finished products ready for use 
of the civilized man is the art of manufacture and to perform this art 
skillfully should be the study of the manufacturer. 


To allow intelligent co-operation between production and dis 
tribution the producer must first be intelligent and his product must 
be produced in an intelligent manner. 


If due consideraion has been given to the cost of materials used 
and consumed, the cost of labor and the cost of fixed charges the pro- 
ducer can better calculate the total cost of production. He is better 
prepared to determine the profit that the manufacturer should receive 
for his capital and time, and finally, his selling price. 

Theoretically the problem of distribution is the maintenance of 
the equilibrium of supply and demand and this function is performed 
by the whplesaler and jobber. His work consists in securing a suf- 
ficient supply of the product and then finding a market for the same. 

Between the producer and the distributor has cqme into being an 
intermediary known as the sales agent or broker, whose legitimate 
duties have been variously outlined in late issues of the trade papers. 
From an ideal standpoint probably this statement of his duties might 
be accepted. The broker should bring the producer and the distribu- 
tor together in such a manner as to allow a transaction that is of 
benefit to both. 

Among disturbing elements affecting distribution are: 


1. Speculation—spasmodic holding and dumping. 
2 So called overproduction, viz., an excessive supply for a given 
unit of time. 

The e vil effects upon our industry of dumping large blocks of its 
products upon the markets at ona time are very,fresh in the memories 
of canners. It is not necessary to speak of the generally demoralized 
condition of markets produced by this practice. 


Discord and suspicion are created within the indwstry and dis- 
respect, doubt and fear without. It is classed as a poor business and 
interests in it are undesirable. 

A study of the “Gradual Marketing” plan of the cotton growers of 
the South is interesting as a remedy for demoralized markets, 


It was in August of 1914 that the Cotton States were beginning 
to market the largest cotton crop ever grown at 12c to 13e per pound, 
when the great war begun and prices broke to 6c over night. Ruin 
faced the South. At this crisis the bankers of the South rallied to 
the assistance of the cotton growers and by a system of warehouse 
storage and “Gradual Selling” they brought the price back to 9c be- 


Continued on page 24. 
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Seattle Salmon Market 


Highest prices ever paid being received now for Salmon—Low grade fish selling at high 


prices—Further advances looked for—Foreign demand heavy—The heavy domestic 
call for Salmon not yet heard—Fruits all cleaned up. 


Reported by Telegraph 


Seattle, Wash., November 24, 1916. 

Salmon.—Nothing like the present situation was ever 
known and may never be duplicated again. By that is meant 
no such prices have ever been seen in this market for canned 
salmon and there seems to be no end to the advances likely to 
be paid before the supply is completely cleaned up. It seems 
almost out of all reason, an impossibility that pink salmon 
should be selling at $1.20 to $1.25, and yet that is what sellers 
are able to obtain here today. Chums at $1.05 or even better 
is equally strange and unnatural. Medium reds are selling at 
$1.55 to $1,60, prices that are high even for reds. Red Alaska 
and sockeye saimon are now almost absolutely impossible to 
obtain at any price, the former being quoted at $1.85. 


The foreign demand keeps right up. Exporters are scour- 
ing the market all the time for everything they can possibly 
obtain. Domestic buyers have been and still are overshadowed 
by the representatives and activities of the foreign agents. By 
this is meant agents buying for the allied governments in Eu- 
rope. Delivery is being made by rail, mostly to Atlantic Coast 
points. Inasmuch as railroads are unwilling to furnish cars 
to go of their own lines, there is great difficulty in getting 
needed rolling stock for Atlantic Coast or Gulf point deliveries. 
Still salmon shippers have fared better than some others. It 
is said that some influence seems to be at work that provides 
a fairly good stock of cars for salmon shipments. 


A well-known broker here in Seattle said that the big call 
for salmon, in his opinion, has not yet commenced. ‘“By-that 
I mean,” said he, “that we will have a call for salmon for do- 
mestic use next spring that we will, of course, be unable to meet 
in any manner. The call so far has been very largely for ex- 
port. This has been a real demand and the fish are rapidly 
going out of the country and into consumption; in other words, 
being used up. The strictly domestic buyers never really get 
into the market until after the first of the year, for they want 
the packers to hold the stock and pay carrying charges as long 
as possible. I have reason to believe from letters that I have 
received from some Eastern buyers that they believe back there 
in some sections that we are concealing a lot of salmon; in 
other words, that we have stampeeded the market, and that 
there is still a considerable stock of fish left. This crowd is 
doomed to bitter disappointment, for the next supply of salmon 
that can be obtained in any quantities will be the next pack, and 
it will be July and August before this will be able to relieve the 
situation. Many Americans who have formerly used canned 
salmon, especially in the summer months, will have to go with- 
out next summer. Of this Iam confident, I believe that there 
will be many grocery stores in the country that will be out of 
canned salmon and unable to buy more, before the new pack is 
available. This will be particularly true in the South, which 
heretofore has been a very heavy consumer of pink fish, a grade 
that has not been taken by European buyers in any quantities 
up to this season. 


The fall salmon canning season is now about over. The 
run was pretty satisfactory, all things considered. Several 
Puget Sound canners have been able to fill all the cans they had 
prepared to fill early in the season, although the proportion of 
sockeyes was much less than expected. But with the excep- 
tional high prices obtainable for the lower grades, they are 
coming out much better than had been expected. A few plants 
will endeavor to run for a while longer in an effort to get an 
added supply of fish. 


One Puget Sound company, the Sanitary Fish Company, 
has packed more than had been arranged for, having been com- 
pelled to lay in an extra supply of cans. 

Fruits —Much the same situation prevails in canned 
fruits and vegetables that exists in canned salmon, namely, 
stocks everywhere more closely sold up than usual at this time 
of the year. Just about all the fruits offering, that is North- 
western packed fruits, are apples. Canneries are still running 
on apples. An instance of the demand for apples comes from 
Coeur d’ Alene, Idaho, where the Inland Canning Company is 
reported having a contract with the Kelley-Clarke Co., of 
Seattle, to put up $12,000 worth of canned foods. It is said 
that the Seattle firm has offered to double this order if the 
cannery can deliver the goods. 

The Northern Pacific Railroad has put in a new low rate 
of 30 cents per 100 lbs. on apples from Kennewick, Wash., and 
intermediate points to Olympia, Wash. This will enable the 
cannery at Olympia to obtain a good supply of apples, 

One minced clam cannery has advanced its price on No. 1s 
to $1.40 and on halves to $1.25. “SALMON.”’ 


FUTURE MEETINGS OF CANNERS 


The following is a list of the various meetings of Can- 
ners’ Associations to be held in the near future. If there are 
any meetings scheduled but not mentioned here, we wish the 
Secretaries would send us the information and we will add 
it to this. 


Dec. 5th-6th—Ohio Canners, Southern Hotel, Columbus, O. 
Annual meeting. 


January 25 1917—Tri-State Packers, Hotel Du Pont, Wil- 
mington, Delaware. Annual Meeting. 


February 5-10, 1917—National Canners, Machinery and Sup- 
plymen, and National Brokers, at Cleveland, Ohio. Head- 
quarters, Hotel Statler. Machinery exhibit. 


CONDITION OF THE COVER CROP OF THE EASTERN 
SHORE OF MARYLAND. 


The forerunner of a good soil for holding moisture, mak- 
ing plantfood available, and insurance of good tomato crops 
is the winter cover crop of rye, crimson clover or vetch. With 
these crops sown in corn or tomatoes, or seeded after wheat, 
the grower has ready to turn under in the spring, the equiva- 
lent of several tons of manure, and then re-enforcing these 
with fertilizer, he has a storehouse full of raw materials for 
the crop. 

It is therefore surprising to find in the tomato section 
much indifference to cover crops, and it is a safe estimate that 
80 per cent. of the groun dto be used for tomatoes next year 
is to remain bare during the winter. (This is the condition 
November 15.) 


Very little vetch was sown because of the high prices 
asked for seed. Late sown crimson clover is doing very well, 
but that which was sown early found insufficient moisture in 
the sandy soil to sprout it, and the lateness of the season, 
causing the leaves to remain on the plants until after frost, 
resulted in too much shading of the ground in the immediate 
vicinity of the plants, killing what clover did appear. This has 
caused the fields to be spotted. 

Rye seems to have been the best seeding of the season, 
and the few fields where this crop was sown point to the owner 
having a good crop to turn under for green manure. 

On sandy soil, such as exists in this section, the supply of 
humus or organic matter is an important factor to the maturity 
of a bumper crop, and present conditions indicate, both from 
the poor condition of the early clover seedings, that a plenti- 
ful supply of green manure will not be the rule for the coming 
spring, 
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THE CANNING TRADE 


MAX AMS No. 33 


DIE FLANGER 


For the Can Making Line 
Completely Automatic 
CAPACITY UNLIMITED 


READ THIS LETTER! 


‘Regarding Max Ams No. 33 Flanger, we have given them a very 
thorough trial and are pleased to advise you that they come far ahead 
of your recommendation. We have run them steadily at about 200 per 
so at. minute with no loss to speak of. IN ADDITION TO THAT EACH 

ar ia WE CANNOT SPEAK TOO HIGHLY OF THEM, and you may 
refer any prospective customers to us. You know how particular we are 
about machines, and when we find one that is satisfactory we are always 
glad to give it credit. 
Very truly yours, 


LOS ANGELES CAN COMPANY 
By E. S. Irvin, Secretary’’. 


PATENTS PENDING The Max Ams Machine Co., Bridgeport, Conn. 


AGENTS:—Berger & Carter Co., San Francisco, Cal. CHAS. M. AMS, President 
W. E. Hughes & Co., London, E. C., England. 


Choice Seeds of 


Cabbage, 
Beet, 
Beans, 
SEED S Dwarf Lima Beans, 
Cucumber, 
Okra, 
FOR Pumpkin, 
Peas, 


CAN N ERS Spinach, 


Sugar Corn, 
Tomatoes, 
Squash. 

Ask for detailed information as to varieties and prices. 

Drop us a postal to-day while this advertisement is fresh in your mind, stating what you 
want to know, and we will try to send you a practical answer. 

We have had a long experience in the Seed business, and want to make new and keep old 
customers. We invite you to become our customer. We have several family customers of over 
120 years standing. No seedsman can approach this record. 


Ask for prices of anything in the Seed line you need. We are General Seed Merchants. 4 


LANDRETH SEED CO., Bristol, Pennsylvania. 
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The California Market 


Cold weather puts an end to Tomato Canning—Olives also hurt—Tomato prices high— 
Government looking into the raise on tomato prices—Suggestion to eat whale meat— 


Coast Notes. 


Reported by Telegraph 


San Francisco, Cal., Nov. 24, 1916. 
The Market—The week closes with an extraordinary de- 
mand for spot fruits and vegetables, despite the delay in ship- 
ments. Some packers are shipping fruits in ordinary box cars 


at the buyer's risk, instead of in refrigerator cars to avoid 
freezing. 


Tomato Canning Ended.—A cold snap has held California 
in its grip during the past week and considerable damage has 
been done to late vegetables, olives and citrus fruits. In some 
sections new records for low temperatures in November were 
established. While 44 degrees above zero was the lowest re- 
corded at San Francisco, the freezing point was reached in the 
farming districts of surrounding counties, and tomatoes were 
so badly nipped that the canning season may be regarded as 
being at an end. In the citrus districts of Southern California 
temperatures as low as 24 degrees were recorded, but it is not 
believed that oranges have been damaged to any appreciable 
extent. Terrific sand-storms, however, have wripped much 
fruit from the trees and done considerable damage. In the 
San Joaquin and Sacramento Velleys, where the bulk of the 
olive crop of the State is grown, the cold wave caused a con- 
siderable loss, but the full extent of this has not been deter- 
mined. Olives have been damaged about 20 per cent and the 
canned output of the ripe fruit will be curtailed. Much of the 
crop of early varieties is now in the pickling vats, but a large 
part of the crop remains to be harvested. The fruit touched 
by frost is ruined for pickling purposes, but is still useful for 
the manufacture of oil, One of the immediate effects of the 
freeze has been to greatly reduce the available supplies of gar- 


den truck and a corresponding increase in the demand for 
canned products is already noticeable. 


Tomato Market.—Cheap canned tomatoes have long been 
out of the hands of local wholesalers, and there are now but 
few retailers offering anything at less than 10 cents straight. 
The wholesale price is strong at $1.15 and wholesalers offer 
to send their wagons to retail stores and pay that price in spot 
cash for standard tomatoes. When the question is asked, 
“Who is making the money on canned tomatoes?” all inter- 
ested in the matter, from the grower to the retail grocer, point 
to the man next to them in the circle and declare that he is 
getting all the profit. The packers’ side of the question was 
‘recently set forth by Isidor Jacobs, of the California Canner- 
ies Company, as follows: ‘‘The canners tried last season to 
pack only the tomatoes that had been ordered. Nobody packed 
enough to fill orders, as far as I know. The delivery of toma- 
toes to the men who ordered them—the wholesale grocers all 
over the United States—is short of the quantity ordered. The 
canner did not pack anything on speculation. The men who 
are making money out of the advance in tomatoes are the 
wholesale grocers all over the United States. Nobody has 
enough, and that is why prices have gone up. I do not think 
that the European war has any direct connection with this 
increase. France has prohibited imports and England is only 
taking half as much,as usual. The fact is that the American 
workingman, who is earning high wages in the East on ac- 
count of activity stimulated by the war, is able to buy more and 
better canned goods than he did. He is the man who wants 
these things. The supplies are not large enough to meet his 
wants. So prices have advanced. I would like to say that 
the California tomato grower is making money out of it, but he 
isn/t. His fate was to have a short crop at a standard contract 
price. I would like to be able to say that the California can- 


ner is benefiting, but he isn’t. He did not pack on speculation, 
and he cannot fill his orders at the contracted price.” 

Other canners who were compelled to purchase stock 
largely in the open market, feel that growers received their 
share, declaring that they paid $10 to $14 a ton for tomatoes, 
while some wholesale growers point to the quotations of the 
few packers with unsold stock on hand and strive to show that 
the margin of profit between the packer and the distributor 
is no greater than usual. All will probably have an oppor- 
tunity to explain their side of the question to Government 
officials, as Don. S. Rathbun, special agent of the Department 
of Justice, has commenced an inquiry into the recent ad- 
vances. 

Olives.—The California Fruit Canners Association, which 
recently notified the trade that it had: withdrawn prices on 
Mammoth, Large and Medium Olives, is again offering a lim- 
ited quantity of Large Fancy, finding that its pack of this 
grade will be larger than was anticipated. It advises that 
its pack of Pimentos is almost at an end and that a fifty per 
cent. delivery will be about all it can make, the crop having 
been damaged by the rains in October. This concern has 
issued a statement setting forth the fact that its business has 
been taken over by the California Packing Corporation and 
outlining the reasons, these being solely along economic lines. 
No changes are contemplated in the methods of distribution 
but it is pointed out that by being able to forward salmon, 
fruits and vegetables in mixed cars both the wholesale and re- 
tail trade of the country will be benefited. 

Eat Whale Meat?—The high cost of living will receive a 
terrific wallop if the suggestions of K. B. Birkeland, of Minn- 
eapolis, are followed out. Mr. Birkeland owns a fleet of whal- 
ing vessels in the North Pacific, and was in San Francisco re- 
cently on his way home from Alaska. ‘‘Whale meat,’ he 
said, ‘‘is a delicious food and is so much like round steak 
that it would fool a butcher. A ninety-ton whale cut up into 
steaks and roasts would feed an army. Some day, whale meat 
will be canned and marketed. It is only necessary to over- 
come the prejudices of the people, just as in France they 
have come to know that horse flesh is fine food. There might 
be some profit in whaling if the meat were sold.’’ 

Coast Notes.—E. E. Grounestad, a fish exporter of Stav- 
enger, Norway, is in San Francisco on a business and pleasure 
trip, and states that the fish packers of Norway are having 
much difficulty in getting tinplate for making cans. Only a 
limited supply can be had from England and, Germany would 
furnish tinplate only on contract that the canned product 
would be sent to that country. 

Frank E. Gorrell, Secretary of the N. C. A., has just ar- 
rived and is always the welcome guest. 

The Alpine Milk Company, with a plant at Gonzales, Cal., 
charges that the scarcity of canned milk is due largely to the 
shortage of cars. It has a warehouse full of this product and 
has been unable to make deliveries to either San Francisco or 
Los Angeles. In the meatime, prices are steadily advancing, 
some brands now being quoted at $4.15 a case. 

The cannery of the Linn-Benton Fruit Growers’ Associa- 
tion, at Brownesville, Ore., was idle recently for a considerable 
period on account of tHe car shortage. Several orders tor 
delivery to Alaska have been cancelled because they coula 
not be delivered on time. 

A large delegation of farmers from Yamhill County, Ore., 
and members of the Chamber of Commerce of McMinnville, 
recently inspected the cannery of the Eugene Fruit Growers’ 
Association, at Eugene, Ore. A similar plant is being planned 
by the Yamhill County farmers. 

An olive pickling and packing plant to cost $30,000 will 
be erected early in 1917 at Madera, Cal., by the California 
Olive Growers’ Association. 


“BERKELEY.” 
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THE 1916 DIRECTORY OF CANNERS 


A list of the canners of the United States, compiled by the National Canners’ 
Association, from Statistical Reports and such other reliabie data. 8th Edition. 


Carefully prepared and up-to-date; lists corrected by canners themselves; verified by com- 
petent authorities. The various articles packed and other valuable imformation is given. 
Distributed free to members of the National Canners’ Association. Sold to all others at 
$2.00 per copy, postage prepaid. The book that is needed by all wholesale grocers, brokers, 
machinery and supply men, salesmen and practically everybody interested in the canning 
industry. Get your order in early. 


NEW 1916 EDITION NOW READY 
NATIONAL CANNERS’ ASSOCIATION, 1739 H St, N. W., Washington, D. C. 


PERSONAL, CHECKS ACCEPTED 


GUARANTEED MACHINERY 


FOR 


CANNERS AND PRESERVERS 


Awarded Gold and Silver Medals at Panama-Pacific Exposition 


If it is the best——we sell it. 


SPRAGUE CANNING MACHINERY COMPANY 


44 MARKET PLACE 222 N. WABASH AVE. 
BALTIMORE CHICAGO 


“Slaysman” POWER PRESS 


These presses are made in a large number 
of standard sizes, and with roll or dial feed 
if desired. We are also prepared to quote 
on special presses for special purposes. 


In addition, we make combination wiring 
and horn presses, and duplex foldiug and 
seaming presses. 


We Carry a Stock of Presses. 
We will appreciate your inquiries. 


SLAYSMAN & COMPANY 


801-805 EAST PRATT STREET 


Baltimore 


Bi 
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Continued from page 19. 
fore planting time. The crop of 1915 was sold for the good price of 12c 
per a. while the 11,000,000 bale crop of 1916 is selling at $100.00 
per bale. 


This phenomenal change was brought about by the intelligent co- 
operation between the cotton growers, their financial agents, the bank- 
ers, and the purchasers of their product. By refraining from forcing 
upon their market a commodity faster than the market could absorb 
it at a profitable price they saved vast sums to themselves and even 
brought their market up to the normal range of, prices in a year’s 
time. 


If the canners of Wisconsin should cultivate an interest among 
the bankers of our State in the knowledge of values of the products 
of Wisconsin canneries it might be more difficult for purchases of 
those products to be made in the future at prices that show no profit 
upon the cost of producion. 


The canners have very lately been traveling the pathway of ad- 
versity, let them not forget its unifying influence, and any methods 
or practices which will prevent a recurrence of old troubles should be 
given their best thought and careful attention. 


THURSDAY, NOVEMBER 16th. 


One of the most valuable things inaugurated by the In- 
corporated Wisconsin Association was the appointment of a 
Grading Committee. W. H. Ames, of Markesan Canning Com- 
pany, was chairman, and reported the work done by the com- 
mittee. He said there has long been a feeling among the pea 
packers of Wisconsin that the lack of uniformity in our ideas 
of what constitutes a fancy, standard, or sub-standard grade 
has worked to their disadvantage in putting the product upon 
the market. This committee visited most of the plants and 
cut from 10 to 24 cans at each plant. Plants which could not 


be reached easily sent samples to a central point, where they 
were graded, 


The method of procedure was as follows: A can was cut, 
examined by each member of the committee to determine the 
fill. The can was then emptied into a dish, again examined, 
tested as to flavor and all other points which go to make up 
quality. Each member of the committee then indicated his 
decision on a pad. The markings were then compared, and in 


case any great variation in judgment developed, the sample 
was gone over a second time. 


It is planned to cover the field within a few days after the 
completion of the pack, next season, and to study out the rela- 
tions which may develop as determined by seed stock, soil and 
factory conditions. The Wisconsin packers have already felt 
great benefit from the work of this committee and the fuller 
development of this line of effort next year will no doubt prove 


one of the most important lines of work to be undertaken by 
the Association. 


The full committee consisted of W. H. Ames, Markesan; 
A. W. Traxler, Plymouth; Carl Hutchinson, Randolph. Substi- 


tutes: <A. T. Hipke, New Holstein, and C. A. Yunker, Marke- 
san. 


At this point Mr. Fromm read an excellent paper on ‘‘As_ 


sociation Work,’ but for lack of space it will be reserved for 
another issue. 


The reports of Secretary and Treasurer were read and ap- 
proved. 


Election, 
The election of the Board of Directors resulted as follows: 


Group 1—J. A. Hagemann, Fort Atkinson, Wis. 
Group 2—-R. F. Clark, Randolph, Wis. 

Group 3—A. T. Hipke, New Holstein, Wis. 
Group 4—C. A. Yunker, Markesan, Wis. 

Group 5—R. B. Johns, Antigo, Wis. 

Group 6—W. H. Fromm, Thiensville. Wis. 
Group 7—W. I. Berg, Onalaska, Wis. 


The State is divided into seven geographical districts. 
Each group suggest their choice of director. Most of the As- 
sociation work is worked out by group meetings before final 
action is taken by the board of directors. 

The board of directors met and re-elected the following 
officers for the ensuing year: 

President—A. T. Hipke. 

Vice-President—W. H. Fromm. 

Treasurer—C. A. Yunker. 

Secretary—J. A. Hagemann. 


THE CANNING TRADE 


Mr. Cobb Speaks. 


Mr. George W. Cobb, of the American Can Company, was 
then called upon, and he responded with one of the finest busi- 
ness talks of the year. The pity is that the entira Convention 
was not present to hear it, and further that it was not sched- 
uled, so that arrangements might have been made to transcribe 
it word for word. He pointed out that a year ago the industry 
was troubled with what to do with the goods, and now it is a 
question of how to supply the demand. Hindsight, he said, 
might not be of much value in this case, but all canners would 
do well to use plenty of hindsight in the conduct of their busi- 
ness during this coming season. He said it was a good indica- 
tion of prosperity that wages are high—higher than ever be- 
fore; but that the canners must figure upon an 8-hour day next 
season, and upon paying time and a half for overtime. For this 
reason he advised all canners to install sufficient equipment, not 
only to handle the increased acreage they will plant, but to 
handle the entire pack with as little manual labor as possible. 
And he warned them that the high prices of all farm products 
will make acreage difficult to contract next season. 

Turning to the matter of costs, he said that finding the 
cost of packing is the most important consideration confronting 
the industry, for a knowledge of costs means a cost_accounting 
system, and all canners must acquire this. Don’t rail against 
the experts, he said, for they know their business, and are right, 
and the sooner your bookkeeping system is brought into line 
with their demands the sooner you will know whether you are 
making money or not. 

In the matter of proper labeling Mr. Cobb said that all 
canned foods have to be bought by the public purely upon 
faith, as they cannot be seen, and that asia lottery is now un- 
lawful in this country, it was time the canners took their prod- 
ucts from the lottery class. The way to do this, he showed, was 
to label every can so that the purchaser would know what she 
is getting. “The label is the window to the can,” he said; 
“throw it open, pull up the blinds, and let everyone see what 
is on the inside.’’ If we experts cannot tell what we are buy- 
ing in the can, how can we expect the public to know, was one 
of his shots. In addition to a plain statement of the quality, 
size and variety, he advocated the use of different colors to 
designate the varying qualities, 

As to selling futures, he advised the canners not to name 
their prices until they knew what the goods would cost; and he 
begged them not to let down in quality because of the heavy 
demand. He said you have paid to educate the public how 
good the goods are; now don’t undo this expensive education. 
“Don’t put out too much acreage,’’ he said, ‘‘and if you do 
increase it, put in enough equipment to handle it.” 

And he finished with good advice not to blame the broker 
and the jobber for faults that are all the canners’, with all the 
ills of the business; explaining that the broker lives with the 
jobber, and sees him daily, whereas he sees the canner possibly 
but once a year, and so the canner gets the absent treatment. 

President Hipke then called the Board of Directors to meet 
in the Hall, and the last open session was closed. 


The Woman’s Auxiliary Formed. 


Following along the lines suggested in President Hipke’s 
address, there was formed at the Republican House in Mil- 
waukee, Thursday, November 16th, at 10 A. M., an association 
of the women of the Convention under the title “The Women’s 
Auxiliary to The Wisconsin Pea Packers’ Association.”’ 

Mrs. R. B. Johns, of Antigo, Wis., was elected temporary 
President and Mrs. W. H. Fromm, of Thiensville, Wis., tempor- 
ary Secretary. There were quite a number of the ladies of the 
Convention present and all were enthusiastic over the prospects 
of their new venture. A committee was appointed to draw up 


By-Laws and Constitution, and to report at the first regular 
meeting of the Auxiliary, which will be held annually in con- 
This committee is com- 


nection with the yearly Convention, 
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Last year we knew all about The 


Sanitary Can with The Sanitary 
Gasket. 


This year you know all about The 
Sanitary Can with The Sanitary 
Gasket. 


AMERICAN CAN COMPANY 
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posed of the following: Mrs. A. T. Hipke, Mrs. W. Shock, Mrs. 
Cc. A. Yunker, Mrs. J. A. Hagemann, Mrs. J. H. Hutchinson and 
Mrs. W. H. Fromm. 

The object of the Auxiliary is to aid the Wisconsin Pack- 
ers’ Association in educating the women regarding the industry 
and its products, and to co-operate with other organizations 
“to better the homes of all the people.’’ In other words, to 
meet the teachers of domestic science classes, etc., and explain 
the merits of canned foods from a woman’s point of view, by 
the women. 


Amusement Features. 


The big Smoker, tendered the entire Convention, on the 
opening night by the Chisholm-Scott Company, has already 
been described. 

The ladies were the guests of the machinery and supply- 
men on Wednesday afternoon at a matinee, the play being 
“Experience.’”’ That same evening the entire Convention was 
again the guest of the machinery and supplymen at a theatre 
party, this time at the Majestic, where a good vaudeville card, 
especially prepared, was served. 

After the show there were any number of little dinner par- 
ties, and some rather large ones. The rathskeller of the Hotel 
Wisconsin was over-crowded with the diners and dancers until 
the wee small hours. 

Although the Convention was nearly a month earlier than 
usual, the cold weather did not let it get by, but had a plenti- 
ful supply of blizzard and zero temperatures ready to greet the 
visitors. 

Aside from canners’ business the question of the hour 
among many was: “How Milwaukee happened to go Demo- 
cratic in the recent election?” 

Just as the Convention broke up word went the rounds 
that Alaska pea seed had taken another jump, and now stood 


at a price that would mean $36 per acre for this year’s sowing. 
Seed corn was also trying for an altitude record. 
Probably never before in the history of the business were 
there so many supplymen on hand refusing business and un- 
willing to quote prices. 


The men who “stood in’ on the Association contracts for 
supplies were all smiles, and those left out—damned—their 
tears and took the situation philosophically. 


Secretary Hagemann and his various committees worked 
incessantly, night and day, trying to arrange all details—and 
seemed well pleased with results. 


Dr. Bissing, of the Chisholm-Scott Co., world traveler and 
splendid speaker, told more startling truths about some coun- 
tries we hoped to export to than any consular report we have 
ever seen. Read them next week. 


ANCHOR YOUR FARM. 


The Federal Geologolical Survey is authority for the 
statement that an average of ninety-five tons of soil and loose 
rock are washed into the ocean every year from every square 
mile of territory in the United States. The stupendous amount 
of land washed away may be realized when it is taken into 
consideration that there are over 3,000,000 square miles of 
land in this country. This loss to the American farmer is 
gigantic, as it is obvious that the soil carried away is top 
soil—the richest in plantfood and humus. 


Is the best part of your farm being gradually washed 
away year by year? Do you allow the washes to develop into 
gullies to farther facilitate the robbing of your soil? Have 
you failed to realize that the muddy creek flowing through 
your section is carrying a part of yours and your neighbor’s 
farm away?Vertical Farming. 


MERICAN Coke Tin Plates 


Highest quality Tin PLATES— specially adapted to the requirements of the canning and packing industries. 
We also manufacture Black Sheets, Galvanized Sheets, Terne Plates, Formed Metal Roofing and Siding 
Products, unexcelled for the construction of sheds, factories, warehouses, etc. Write for full information. 


AMERICAN SHEET AND TIN PLATE COMPANY, General Offices, Frick Bidg., Pittsburgh, Pa. 


Specify * ME RICA N” brands 


EAST BROOKLYN BOX CO. 


BALTIMORE 


PACKING BOXES and SHOOKS 


Car, Cargo and Auto Delivery 


MD. 


LABELS 
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THE KNAPP WAY 


of labeling suits mighty well. Nothing just like it. 
Lots of difference between an automatic labeler and 
one that is not. ‘‘Hit and miss’’ don’t pay. Long 
ago we tried to get what we are now so proud to 
show—The Knapp Automatic. These machines give 
splendid results, made for one size can or adjustable. 


Our rebuilt labelers are up-to-date, all new but the 
frames. We guarantee them fully. 


Write us for proposition on new or rebuilt labelers 


The FRED. H. KNAPP COMPANY 


Baltimore = = 


Maryland 


Berger & Carter Co., San Francisco, Cal. The Brown-Boggs Co. Ltd., Hamilton, Ontario 


MAIERS CANS 
80, Colo: acquers for all 
SILVER soot cans before they rust. 
CA N — swells, rusties’’, 
JOHN G. MAIERS’ SONS 


H. D. DREYER & CO., Inc. 


MANUFACTURERS 


BOXES and BOX SHOOKS for the CANNER 


ALICBANNA AND SPRING STREETS, BALTIMORE 


RLILKITTREDGE CO. CHICAGO 
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MEETING MARYLAND CANNERS’ 
(Continued from Last Week.) 


The Afternoon Session. 


Our report of the morning session of the Maryland Can- 
ners’ Association, held at the Hotel Emerson, in Baltimore, on 
Thursday, November 16th, terminated at the beginning of the 


mid-day meal, which was also served at the hotel and on the 
same floor that the convention had been convened. 


Following the very excellent repast, the Association work 
was continued without leaving the tables. , Officers for the en- 
suing year of 1916-17 were elected as follows: Joseph Shriver, 
Westminster, Md., president; Charles Webster, East Newmar- 
ket, Md., first vice-president; M. A. Reckord, Belair, Md., sec- 
ond vice-president; Harry P. Strasbaugh, Aberdeen, Md., secre- 
tary-treasurer. The new Executive Committee consists of 
Messrs. Walter M. Wright, Choptank; William Silver, Aber-: 
deen; Frank E. Baker, Aberdeen; and Edward A. Kerr, of Bal- 
timore. 

The first to speak was Mr. Charles G. Summers, of the 
Baltimore Canned Goods Exchange, who suggested that the 
members consider the advisability of adopting the pro-rata con- 
tract such as is used by canners in other States. He pointed 
out that Maryland is probably the only State where the 100 per 
cent delivery contract is generally used, and that this being the 
case, the canners of Baltimore and of Maryland should fall in 
line with the other packers of the country and sell their goods 
on the pro-rata basis. Considerable applause greeted this sug- 
gestion, and a motion was made and seconded that the Asso- 
ciation appoint a committee to look into the matter and bring 
a report to the Executive Committee of the Association, setting 
forth reasons for or against the suggestion. Should this pro- 
rata contract be voted on favorably, it will not be compulsory 
upon the members of the Association, but it will be assumed 
that the majority of the members will adopt it and sell their 
goods on the pro-rata basis. In other words, the committee ap- 
pointed will simply work to determine how the sentiment of 
- the Association drifts, whether for or against, and this result 
will be reported to each member so that he will know whether 
he is working with or apart from the majority. 


ASSN. 


Mr. George N. Numsen, of William Numsen & Sons, of 
Baltimore, spoke a short while in regard to the probable costs 
of packing goods in 1917. Mr. S. M. Ryder, of Niagara Falls, 
N. Y., plant of the Chisholm-Scott Co., followed and fully 
agreed with Mr. Numsen, namely, that costs will be greatly in 
excess of those of 1916, and that packers should be slow to 
name any figure at which they will accept future business. He 
pointed out the enormous advances which have taken place in 
other businesses, including that of the manufacturer of canning 
house machinery, and assured the members that every bit of 
equipment they purchase this year must necessarily be higher 
in price; that their raw material will cost more, because the 
farmer has to pay more for his machinery, seed, fertilizer and 
other farming equipment; that their home and personal ex- 
penses will be proportionately higher and must be paid out of 
the price you get for your futures. ‘‘The canned food packer,’’ 
he said, ‘“‘is only one link in the chain of business and all the 
other links are doing business on an increased cost basis, and 
the canners will have to figure on a like increase.’’ 


Mr. Ryder is a member of the New York State Committee 
appointed to investigate costs, to report to the New York Can- 
ners’ Association, giving its view as to a proper system of find- 
ing costs in the canning business. This committee will study 
the question from the point of actual experienced men and will 
not attempt to name any list of items or their price, but will 
approve of certain methods and discourage others. They will 
not say, for instance, how much raw corn will cost in 1917, but 
they will say what goes into the cost of raw corn and suggest 
as simple a means as possible of arriving at that cost. They 
will do the same thing with cans, cases, machinery, factory 


equipment, labor, selling expense, etc., so that they hope to de- 
vise a list of instructions-or suggestions that, if followed, will 
result in giving the packer a clearer idea of his business and 
thus enable him to name a selling price that is fair to himself 
and yet as low as good business will permit. One of the hardest 
tasks will be to separate the many items that now go into the 
charge as ‘‘overhead.’’ Mr. Ryder says the committee will en- 
deavor to give every item of cost a place and to put into over- 
head just as little as possible. The damage to new cans, such 
as dents, rust, etc., are frequently put into ‘“‘overhead.’’ These 
charges should be added to the original costs of the cans, as 
should also the storage of empty cans, the placing of them in 
the warehouse, hauling from the station, and all other costs 
contracted in bringing those cans to your factory and up to the 
time they are filled, should be charged to the original cost of 
the cans. Other items should be treated in a similar manner, 
and we look forward with interest to the report which Mr. 
Ryder and his committee will make in the very near future. 
Mr. Ryder also spoke on the benefits of Association work 
and pointed out the harm the non-member brings upon all en- 
gaged in the business; he keeps himself ignorant of the steps 
taken by his fellow-canners and makes himself liable to mis- 
takes that cost him his just profits, and he stands in his own 
light. The exchange of opinions at these meetings is bene- 


‘ficial in numerous ways, and every packer should become a 


member of the State Association in which he has his factory or 
office, and should attend the meetings and work with the other 
members. Give voice to your own views and give your ear to 
the voice of others. 

Mr. F. A. Torsch, of Baltimore, and a member of the Na- 
tional Committee appointed to investigate costs, concurred in 
Mr. Ryder’s views and read from a Government pamphlet on 
costs, in which the Government suggests to canners that they 
find the true costs and thereby enable themselves to make a 
just profit. ‘‘Spend some money on your bookkeeping depart- 
ment,’’ said Mr. Torsch, ‘‘and it will repay you many times,V 

Mr. John R. Baines, of the Torsch Packing Co., then read 
the following five resolutions, which were properly seconded 
and passed by the Association: 


RESOLUTIONS ADOPTED AT THE MEETING OF THE 
MARYLAND CANNERS’ ASSOCIATION, 
HOTEL EMERSON, 
Baltimore, Md., November 16, 1916. 


No. One: RESOLVED, That the Maryland Canners’ As- 
sociation, in annual meeting assembled, at Baltimore on Thurs- 
day, November 16, 1916, repeat to Maryland canners the whole- 
some warning contained in a circular issued by the National 
Canners’ Association under date of November 4th: 

“Selling for future delivery,’’ says the circular, ‘‘is fair 
and lawful competition, provided the price is based on care- 
fully ascertained cost value;’’ therefore be it further 

RESOLVED, That Maryland Canners’ Association be 
warned by this timely announcement, and that its members be 
urged to exercise all the care which the circular advises in 
negotiating sales of future canned foods. 


No. Two: RESOLVED, That the Maryland Canners’ As- 
sociation this year devote its energies to the extension among 
its members of a more, careful and complete cost accounting 
system along the line already followed by the committee of the 
Tomato Section, and that to this end a committee, consisting 
of three members, be appointed to consider a system of cost 
accounting that will adapt itself to the peculiar requirements 
of the Maryland canners, 

No. Three: RESOLVED, That the Maryland Canners’ As- 
sociation encourage attention to a uniform contract that shall 
secure a proper measure of safety to the canner in negotiating 
future sales. Hitherto the canner has assumed every hazard 


and every risk, even the fearful and almost impossible obliga- 
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JEROME RICE SEED CO. 


CAMBRIDGE, N. Y. 


We are headquarters for 
the best of everything in 


SEEDS 


used by Canners Everywhere 


IMPROVED STEEL PROCESS KETTLE THE STICKNEY FILLER 


Manufactured to hold 800, 1,000 and 1,200 2-lb. cans. Conceded 
to be the best; hundreds in use. Double thermometer pocket 
rivited to each kettle. Constructed so as to use either water, 
dry steam, or open bath process. 


Price - $500.00 


Used for the past 
ten years by the 
largest concerns. 


Simple in constru- 
J tion and easy to 

SCHLUTTER- and clean. 
ZASTROW | 


MACHINE CO. | | 
1404-1410 ps HENRY R. STICKNEY 


THAMES STREET S 


SUCCESSORS TO NEW ENGLAND AGENT FOR 


GEO.W. ZASTROW SPRAGUE CANNING MACHINERY CO. 
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tion of guaranteeing the success of a canning crop; therefore 
be it further 


RESOLVED, That a committee of three pe appointed to 
devise a uniform sales contract that shall secure to the canner 
the measure of safety he has hitherto disregarded, and which 
he has a right to enjoy and should not lose. 

No. Four: 
sociation endorse the daily tomato and corn market reports, 
and that the members pledge themselves to support same by 
reporting sales and aiso by contributing toward the expense of 
issuing these reports. 


No. Five: RESOLVED, That the Maryland Canners’ As- 
sociation offer sincerest thanks to its friends in the allied in- 
dustries for their splendid co-operation in promoting the suc- 
cess of this annual meeting. To this earnest manifestation of 
support upon their part the splendid success of this meeting is 
to be attributed, and it is desired that our machinery and sup- 
ply friends shall understand how deep is our appreciation of 
what they have done. 


Mr. Hugh Orem, of Baltimore, suggested the packers ar- 
range to prevent any losses this coming year, instead of how to 
make up the losses after they have become evident. This can 
best be done, he said, by knowing your costs before selling fu- 
tures. 

Mr. J. W. Gillaspie, of Thaxton, Va., and a prominent 
member of the Virginia Canners’ Association, as well as the 
Virginia Canners’ Exchange, spoke to the Maryland packers 
in a manner that won their hearts. He began in a humorous 
strain and had gotten his audience in very good fettle by the 
time he reached his real subject, which was, that the Baltimore 
and Maryland canners work in closer touch with the Virginia 
canners. Virginia, he said, considers the Maryland packers 
their most formidable and respectable competitors, and he pro- 
posed that instead of working against one another they work 
in unison and secure for themselves the united backing of the 
principal tomato packers of this section, in which case, he ar- 
gued, the market would be more stable, the price would be 
steadier and business generally more satisfactory. He advo- 
eated the plan that Virginia is now using in the sale of her 
canned foods, with only enough changes to bring Maryland into 
line. He pointed out that the members of the Virginia Can- 
ners’ Exchange have had very satisfactory business this season 
and promised the Maryland canners all that could be desired, 
but the details of the plan he proposes to establish were not 
divulged at this meeting. 

Mr. Herbert Sheridan, traffic manager of the Canned Goods 
Exchange, spoke a few words on the estimated shipping weights 
used in the Baltimore district, and Professor Smith, of the 
Maryland Agricultural College, gave some advice on the raising 
of corn in Maryland. 


The meeting was then adjourned and the members in- 
structed to be on hand at 7 P. M., to attend the banquet ten- 
dered by the supplymen. 


THE BANQUET THURSDAY EVENING. 


The banquet served on the roof garden of the Hotel Emer- 
son, Thursday evening, November 16th, to the canners of Mary- 
land and their friends, by the machinery and supplymen, was 
one that will be remembered for a long time, and those who 
were lucky enough to be present may be counted on to attend 
the next annual meeting of the Maryland Canners’ Association. 

The Get-together Committee, consisting of Messrs. Robert 
A.-Sindall, of A. K. Robins & Co.; James Cole, of Atlantic Can 
Co., and Harry Krebbs, of American Can Co., are responsible 
for the entertainment and general arrangement of the affair, 
and deserve much thanks. Those who contributed to the ex- 
pense of the evening were: C. R. Disharoon & Co., Invincible 
Grain Cleaner Co., Silver Creek, N. Y.; Burt Machine Co., Crary 
Brokerage Co,, Waukesha, Wis.; Diamond Crystal Salt Co., 


RESOLVED, That the Maryland Canners’ As- 


Fred H. Knapp Co., Baltimore; J. H. Allan Co., W. W. Boyer 


& Co., Baltimore; C. W. Baker & Sons, Jerome B. Rice Seed: 
Co., Cambridge, N. Y.; Simpson-Doeller Co., The J. M. Paver. 


Co., The E. B, Clark Co., Hanna & Smith, D. M. Ferry & Co., 


Chas. C. Miller & Co., Easton Com. Co., George W. Bush &: 


Sons, Huntley Manufacturing Co., Silver Creek, N. Y.; Walter 
A. Frost & Co., Lansing B. Warner, of Canners’ Exchange In- 
surance, Chicago; T. A. James & Co., A. K. Robins & Co.,, Bal- 
timore; Atlantic Can Co., Baltimore; Southern Can Co., Balti- 
more; Boyle Can Co., Baltimore; Continental Can Co., Balti- 
more and Syracuse, N. Y.; American Label Co., The Sinclair- 
Scott Co., Baltimore; The Right System, Inc., Sprague Canning 
Machinery Co., Chicago; H. D. Dreyer & Co., Baltimore; J. H. 
Duker Co., The Acme Co., Elyria Enameled Products Co., 
Elyria, Ohio; Stecher Lithographic Co., Rochester, N. Y.; Mor- 
ral Bros., Morral, O.; R. J. Kittredge & Co., Chicago; Morgan 
Machine Co., J. Bolgiano & Son, Baltimore; D. Landreth Seed 
Co., Bristol, Pa.; The Link-Belt Co., Colonial Salt Co., Akron, 
Ohio; Peerless Husker Co., Buffalo, N. Y.; Tacks Mfg. Co., 
Herbert C. Randall, of S. O. Randall’s Son, Baltimore; Hoh- 
mann & Maurer Mfg. Co., Rochester, N. Y.; Chisholm-Scott 
Co., Cadiz, Ohio; F. H. Langsenkamp, McDonald Machine Co., 
Canton Box Co., Baltimore; The J. B, Ford Co., Wyandotte, 
Mich.; The Baker-Shippee Mfg. Co., El Monte, Cal.; N. H. 
Fooks. Co., The Bradstreet Co., Chicago Solder Co., and the 
Worcester Salt Co., of New York. 


The menu consisted of Mobjack oysters on the half shell 
with cocktail sauce, celery, salted almonds, olives, cream of 
tomato soup, sweet bread patties, roast turkey, sauerkraut, 
mashed potatoes, cranberry jelly, lettuce and grapefruit salad, 
ice cream in fancy forms and colors, assorted cakes, demitasse, 
dry Martini, cigars and cigarettes. 


During the meal and afterwards an interesting cabaret 
continued, girls and men singing and playing various musical 
instruments. This group of entertainers had been secured from 
a prominent Philadelphia amusement place at considerable ex- 
pense and trouble on the part of the committee. Among the 
speakers were Mr. Numsen, who spoke very interestingly; Mr. 
Thomas W. Simmons, Secretary of State, who elaborated on the 
beauties of Maryland and the advantages enjoyed by those with- 
in her borders, both as to business and pleasure. He particu- 


larly pleaded with the canners to pack only such goods as the 
State of Maryland may be proud of, and to place upon the label 
in good-sized letters the name of Maryland, that all may know 
from whence the good food came. His talk was much appre- 
ciated. Mr. Omar T. Hershey, a Baltimore lawyer, with an 
unusual vein of humor, pleased the crowd with his excellent 
stories. He good-naturedly censured all present for their ap- 
parent failure to appreciate the greatness of Maryland, and he 


at times talked very seriously and very much to the point. His 
description of the various kinds of liars was both eloquent and 
humorous, and was concluded by placing the “lie in the can” 
as the foremost deceiver in the ranks. Mr. Hershey begged his 
hearers to use a label that will tell the absolute truth as to the 
contents of the can it surrounds, claiming that truthful labeling 


of the can will enable the housewife to select whatever grade 
she may desire, and feel assured that she will find in the can 
the amount and quality of food that the label on the outside 
describes. This, he says, is in line with the big national move- 
ment for ‘‘truth” in advertising and will bring the packer more 
business than anything else he can do. 

Copies of songs were distributed among the guests, with 
the evident intention that everyone present should lend his 
voice; many did sing, but the songs were mostly those not on 
the program, instead being those led by the professionals. 
Every member wore a gay paper cap and the big roof garden 
was a bright and cheerful place for several hours. The party 


began to break up about 11.30 and by midnight the good work 
of the Get-together Committee was a thing of memory. 
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WESTERN RESERVE SEED CO. 


W. C. PRESSING, President 


NORWALK OHIO 


Growers Exclusively of 


SWEET CORN SEED 


Particular attention given to 
Canning Varieties. 


Get our prices on our 1917 
Crop before placing your 
order. 


WRITE TO-DAY. It will pay you. 
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Wanted and For Sale. 


This is a page that must be read each week to be appreciated. You are unlikely to be interested every week, in 
what is offered here, but it is possible you will be a dozen times in the year. If you fail to see and accept 
your opportunity your time is lost, together with money. 


Rates upon application. 


For Sale—Machinery. 


Wanted—Machinery. 


FOR SALE.—One Sprague-Lowe rotary capping 
machine; one Renneburg rotary spinach washer; two 
Sprague 12-disc exhaust boxes with copper tops, sides 
and bottoms; one Zastrow crane; one Huntley tomato 
scalder; two Sinclair-Scott iron pea hullers and separa- 
tors; one half-ton Sprague electric hoist; two cooling 
tanks; three horizontal boilers, 100 H. P.; one upright 
boiler, 120 H. P.; one engine, 125 H. P.; two Colbert 
tomato packers; one Slaysman vacuum pump; Mitchell 
pineapple graters, corers and slicers; scales, shafting, 
etc. All in first-class condition. Apply Post Office Box 
554, Baltimore, Md. 


FOR SALE.—Five No. 22 Max Ams double seam- 
ers. Address, The Holmes Company, Robbinston, Me. 


FOR SALE-—One Style E Wonder Cooker for No. 3 
cans; used only one season; built in 1915. Guaranteed 
in good shape, price right. Address Box A-328, care 
The Canning Trade. 


FOR SALE—A complete 70,000 per day capacity 
line of soldered can-making machinery, including slit- 
ters, locker, header, floater, testers, dryer, presses, dies, 
20th Century gas machine, two Torris World & Co. 
solder hem cap-making machines with necessary dies, 
ribbon rolls, etc. Having discontinued the making of 
cans, this complete line of machinery will be sold at once 
either separately or as a whole. Address W. H. Neal 
& Son Co., Hurlock, Md. 


For Sale—Miscellaneous. 


FOR SALE—Books on canning, including “A Com- 
olete Course in Canning,” at $5—“How to Buy and Sell 
Canned Foods,” at $2.15.—‘‘A History of the Canning 
Industry,” at $1., and the 1916 “Almanac of the Canning 
Trade.” Address, The Canning Trade, Publishers, Balti- 
more, Md. 


FOR SALE—Prompt or deferred shipment; 100,000 
No. 2 box shooks; 100,000 No. 3 box shooks; 1,000 bu. 
Alaska seed peas; 1,000 bu. Admiral seed peas; 150 bu. 
Giant stringless green pod beans; 250 bu. Stowell’s Ever- 
green seed corn; 150 bu. Country Gentleman seed corn. 
Prices upon application. Address W. E. Robinson & 
Co., Belair, Md. 


FOR SALE—Stowell’s Evergreen, White Evergreen 
and Country Gentleman seed corn. Address Box A-3332, 
care The Canning Trade. 


FOR SALE—First-class canning factory, complete 
in every way, for sale, in Delaware; fine location for to- 
matoes and lima beans. Address Box A-336, care The 
Canning Trade. 


Wanted—Tin Circles. 


We buy all sizes of tin circles, bright and litho- 
graphed. Advise what you have for sale now, or will 
have later. Address, Tower Manufacturing Co., Cincin- 
nati, Ohio. 


WANTED—tTwo Harris or Hawkins hoists; two 
Cuykendall mixers; two M. & S. silkers; six closed re- 
torts; 24 process crates; one Colossus pea_ separator. 
Address Box A-327, care The Canning Trade. | 


WANTED—One Style C Monitor Blancher. Must be 
in good shape. Advise age, price and particulars. Ad- 
dress Box A-329, care The Canning Trade. 


WANTED—20-foot steam box. State condition, 
price and terms; how long in use, whether swinging or 
sliding doors in front and rear. Address Box A-330, 
care The Canning Trade. 


Wanted—Miscellaneous 


FACTORY WANTED—We are seeking an ideal 
location for the packing of catsup and tomato pulp in the 
Middle West, preferably where we could have water and 
rail shipping facilities and where tomatoes could be con- 
tracted for in very large quantities, say 5,000 to 10,000 
tons annually, at not over $10 per ton at factory. Address 
Box A-331, care The Canning Trade. 


WANTED—Tomato Pulp. Quote price f. o. b. 


Bridgeton, N. J., stating quantity. Address Box A-334, 
care The Canning Trade. 


EMPLOYMENT EXCHANGE. 


Paid subscribers may use this column free, for securing 
either Positions or Help. It is conducted for the benefit of 
subscribers; we WANT you to make use of it whenever and 
as often as you wish. But advertisements will NOT be carried 


more than ONE MONTH unless special request is made. Non- 
subscribers will be charged for the use of this column. 
When answering advertisements “care The Canning 


Trade,” write only the BOX NUMBER on the envelope (in 
the lower left-hand corner); put a two-cent stamp on as usual, 
then place it in another envelope and address same to The 
Canning Trade. We will re-mail it to the advertiser. 


HELP WANTED. 


HELP WANTED—An experienced man to work on a 
truck farm and in home cannery through season; steady work 
for the right party; state wages and particulars. Address 
Postoffice Box 406, Assumption, Il. 10B 


HELP WANTED.—A man who thoroughly understands 
pulp making and equipping the plant. State age, experience, 
etc. Address, Box B-335, care The Canning Trade. 


SITUATIONS WANTED. 


WANTED—Position as Superintendent and processor on 
peas, corn, tomatoes, hominy, kraut, peaches, apples, pumpkin, 
pork and beans with tomato sauce, lima beans, and red kidney 
beans; married man; can furnish best of references; will be 
open for position January 1st, 1917. Address Box B-325, care 
The Canning Trade. 


POSITION WANTED—By man experienced in the packing 
of standard articles, sweet potatoes, pork and beans, corn, to- 
matoes and peas; sober, married and steady; references fur- 
nished, etc. Address Box B-326, care The Canning Trade. 


POSITION WANTED—By a sober, reliable man, as man- 
aging superintendent with a firm valuing experience in every 
detail of the packing business. 
Canning Trade. 


Address Box B-333, care The 
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Eureka Soldering Flux 


Eureka Solderirg Flux is known the world over for its intrinsic value as a Flux in Soldering cans containing food products— 
Not only do «ur own American manufacturers find it indisper sible, but consumers in foreign Jands demand it, because it is pure and 
reliable, thus indicating that the manufacturers know the requirements of the canning trade and meet those requirements by pro- 
dueing an a:ticle of undisputed quality. 


should it so happen that you are not using Eureka Soldering Flux, send for samples and prices today. 


MANUFACTURED ONLY THE GRASSELLI CHEMICAL CO., Cleveland, Ohio 


' FOR SALE AT THE FOLLOWING BRANCHES AND AGENCIES 
New York, 80 Maiden Lane. New Orleans, La., Godchaux Blde. 


C. W. Pike Company, 808 Postal Telegraph 
Cincinnati, Ohio, Pear) St. and Eggleston Ave. Milwaukee, Wisc., Canal and 16th Sts. Bldg., San Francisco, Cal. 
irmingham, 7” Woodward Bldg. St. Paul, Minn., 2303-05 Hampden Ave. THE GRASSELLI CHEMICAL CO., LTD., 
Yetroit, Mich., 474-486 Hancock Ave., East. Pittsburgh, Pa., Diamond Bank Bldg. Main Office and Works, Hamilton, Ont. 
Bost Mass., 70 Kilby St- Philadelphia, Pa., Drexel Bldg. Branch Offices: 
Chicago, 2235 Ford Ave. S. O. Randali’s Son, Marine Bank Bidg., Bal- 347 Pape Ave., Toronto, Ont. 
St. Louis, Mo., 112 Ferry St. timore, Md 


49 Reading St., Point St. Charles, Mon- 
treal, Que. 


Canning Machinery 
“Wonder” Continuous Cooker 
Rotary Measure Tomato Filler 


A. K. ROBINS & CoO. 


WHOLESALE SEED GROWERS 
GENERAL OFFICES 
226-228-230 WEST KINZIE. STREET 


CHICAGO 


| 
| 

| 

Peas, | 
Beans, 
Corn 
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Canned Food Markets . CANNED VEGETABLE PRICES—Continuea. 
Prices Given are for Wholesale Lots at Usual T . | SPIN vo ; Baltimore New York Chicago 
more Prices Corrected by Brokers; New York and Chicago by “ 
Special Correspondents. succor ASHt . 10 600 5 75 6 
-Green Beans 
Baltimore New York Chicago Maine 2 O ut 
ASPARAGUS —( California) SWERT POTATOES}-Jersey 115 120 1235 
White 250 210 Standard 10,...... 400 425 4 00 
>. 2%.......235 250 230 TOMATOES} Fancy (feb. Balle.) No.10 48 500 
White, Medinm 225 225 Stand. County) No.10 475 00 
260 «1:70 Ex. Stand. ‘ Bail.) No. 3 ...... 1 60 
‘ Green, 215 225 2 10 Seconds ‘ Balle) No. 3 127% 
BAKED BEANS-No: 1, Plain Out Out County) No. 00 3 
BEANSt—Refugee Size 1 Whole No.2... ..... 225  ...... Standard No. 1 ..... 7 
‘ 
“ “ 100 100 APPLES—New York 
‘ Cut White 2..... 1 10 115 Out APPLESt{-Maryland, o. b. factory 2 50 2 30 
Out Out APRICOTS—Cala. Stand. 23 170 170 | 
BLACKBERRIES§-Stand. No. 2 160 1 
Out 1 05 L E8§-Stan 
1 20 Maine, 1 25 
No. 2 Std. Evergreen Balto............125 Out 
“ No. 2 Std. Evergreen f. ob. County. 1 25 BLUEBERRI Maine 6 00 6 50 
No. 2 Std. Shoepeg f. 0. b. County... 125 CHERRIES}-No. Red............ Out 70 85 
No. 2 Std. Shoepeg f. 0. b Balto....1 30 “ White......... Out 
“No. 2 Extra Std. Shoepegf.o.b.Co.135 140 150 Stand. Water........... 82% 95 
No. 2 Extra Fancy Shoepeg f.o.b.Co.140 Out Out 
“ No. 2 Std. Maine Style Balte........... 12 127% 2 Bx: Preserved.......... Out 1 3746 ...... 
“ No. 2 Std. Maine Stylef.o.b.Co...125 Out Red Pitted......... Out 1 40 
2 Ex. Std. Maine Style............ 130 18 "Red “10 Sour Out 
“No. 2 Fancy Maine Styler. o.b.Balto. 135 cane, GOOSEBERRIES§-Stand. No. 2 95 95 
HOMINY}—Inside Enameled No. 3....... ...... PEACHES t-No. 1 Ex. Sliced Yellow,... 85 85 85 
Standard 67% 2 Standard White Out 115 
MIXED VEGETA-} No. 2—12 Kinds........ Out 1 00 Yellow... 115 120 115 
OKRA AND } No. 2 2 Seconds, White... Out 85 
TOMATOES.t Our 100 1 02%... 
PRAS}-No. 2 Barly June 110 112% 115 a 
2 Ex. Stand. Eariy Junes.......... 115 117% 120 3 Yellow.. 150 155 1 60 
Rextra Fine Sifted... 160 185 165 
Early June Seconds................ Out Out Out ” » 3 
“ee Extra Sifted 80 85 3 Pies Unpeeled 85 90 85 
i “  Standard...... vit) ” 3 Peeled................ 95 97% 
“1 Extra Standard..... 15 ” ” Unpeeled............. 75 3 00 2 60 
PUMPKIN{-Standard NO. 125 120 1 20 
SAUERERAUT}- Standard No.2. ...... 125 1230 30 ” is 1 
Standard 150 1% 165 ” tae 
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CANNED FRUIT PRICES—Continued. 


Baltimore Wew York Chicago. 
PINE- Bahama Sliced Extra No.2 .... 1 40 150° 150 
APPLE* Grated ” 1 55 1 55 

”  G§liced Std.” 2 ..... 1 25 1 50 
” Hawaii Sliced Extra ° 2%..... 2 25 210 2 20 
” a Stand. 2%..... ‘ 1°70 1 95 
” Stand. 2 ..... 185 1 40 1 50 
” ” Grated Extra "' 2 .... 1 40 1 50 1 60 
” Stand 2 ..... 130 1 30 1 50 
” ” Shredded Syrup ’’ to ..... 5 25 5 25 5 25 
” ” Crushed Water ’’ 10 .... 4 75 4 75 4 75 
Eastern Pie Water 2 . 100 95 
RASPBERRIES§—Black Water No. 2 Out 155 Out 
Red Out 1 20 Out 
” Black Syrup” 2 Out 160 Out 
” Black Water’”’ 10..... Out 
STRAW- Ex. Stan. Syrup No. 2...... 110 %42biS 120 
BERRIES§— Preserved 1 25 125 1385 
” Extra Preserved a 1 40 1 50 1 60 
” Extra Preserved 90 95 90 
Preserved 95 87% 85 
Standard Water ’’ ro...... 5 00 475 4 %5 
CANNED FISH. 
HERRING ROE*-Stan. No. 1 50 
OVSTERS§-Stan. 5 0z. No. 85 85 90 
1 40 1 65 1 50 
” 1 25 1 30 
BSALMON—Sockeye Tall ”’ 1...... Out 2 25 
Cohoe Tall 1 65 1 65 
as Pink Tall i res 1 20 1 20 
Columbia talls, 1-Ib................ 2 25 2 10 
Bed, 1 65 1 65 
SHRIMP§-Wet or Dry No. 1%............. 210 200 
1 00 1 10 1 10 


To THE CANNING TRADE:— | 


CANNERS’ METALS 
5 to 10 tons 1 to 4 tons 


PIG TIN—Straits ....... 45 50 
PIG LEAD—Omaha or Federal 
%x% 9x10 8x10 
SOLDER—Drop and Bar........ 23 22 21 
23 22 21 
Wire Segments...... 23 22 21 
TIN PLATES F. O. B. MILL 

14x20, 107 Ibs. Base Coke Tin Plate. 6 15 
14x20, 100 lbs. ‘‘ Coke Tin Plate ........ 6 00 
t Baltimore quotations corrected each week by Thos. J. Meehan & Co., Brokers 


T. G. Cranwell & Co., Brokers 
E. C. Shriner & Co., Brokers 
H. H. Taylor & Co., Brokers 
New York and Chicago prices corrected by Special Correspondence. 


American Can Company Can Prices 


Owing to the continuous advance in the prices of all metals, we 
withdraw all former quotations and, effective at once, now quote the 
following prices on Packers Cans (Standard Coke Plate), for ship- 
ment in bulk carload lots, f. o. b. shipping point, subject to immediate 
acceptance and change without notice. 


SANITARY CANS WITH SANITARY GASKETS 
No. 1 


$14.50 per m. 
26.09 per m. 
HOLE AND CAP CANS 
Opening 
SOLDER HEMMED CAPS, WITH CANS 
$1.30 per m 


Re-Shipping Cases supplied in connection with Cans. 


Prices 
upon application. 


AMERICAN CAN COMPANY. 


Johnson-Morse Can Co., (Wheeling Can Co.) 
quote same prices as above. 


Southern Can Co.’s Prices For 1916 


Quotations for the coming season will be supplied on application. 

In addition to our line of Cap Hole Cans, we are prepared to fur- 
nish all Regular and many special sizes of Sanitary Cans Plain or Pro- 
cess Lacquered inside, or Lithographed with Buyer’s Name and Brand. 

Automatic Double Seamers for closing Sanitary Cans supplied on 
a nominal rental basis, or for sale outright. 


We supply Re-shipping Cases of excellent quality from our own 
Box Plant. 


SOUTHERN CAN COMPANY, Baltimore, Md. 


CAN PRICES 


The can companies have withdrawn prices, but will quote 
upon application. 


OFFICIAL STANDARD SIZES OF CANS 


Hole and Cap Cans 


Diameter Height 


4 
<== | 
4 9-16 
Sanitary Cans 
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As Brokers View The Market 


Latest information from many sections of the country 
as viewed by the leading Brokers—The canned food 
situation as IT IS—Reports mainly by wire. 


BALTIMORE, MD. 
Baltimore, Md., Nov. 25th, 1916. 

There was less demand for tomatoes this week, and the 
market showed a tendency to react from the top prices earlier 
in the month. The Baltimore canners, as usual, have filled 
their contracts in full, and the country canners are pretty well 
out of the woods with their deliveries. From now on the de- 
velopments from week to week wili test the stability of the 
market prices, and the weak spots will be uncovered wherever 
found. That there will be, or ought to be, the usual fluctua- 
tions in the price of tomatoes during the winter months goes 
without saying. The market has had a big, long swing 
upwards for many months, and a reaction is overdue. 

The congestion of freight, especially at the Eastern ter- 
minals, is causing more trouble and inconvenience in the de- 
livery of goods than ever before, and the lifting of the embar- 
goes in toto is not yet in sight. What effect, if any, it may 
have on the market values of canned foods remains to be seen. 
The distribution of the goods shipped this week, though 
smaller as to quantity, covered practically the same markets 
that have been buying here right along, which indicates that 
duplicate orders may confidently be expected if the weather 
conditions are satisfactory. Tomatoes were quiet during the 
week, though there was some business done every day at a con- 
cession in the prices which may lead to further buying next 
week. Pick up any good trades that are offered for prompt 
delivery. 

Spinach occupied the centre of the stage again; this week, 
No. 10 tins advancing to $5.75 and No. 3 to $1.50 dozen f. o. b. 
Baltimore, and closed very strong today. Fresh spinach for 
canning purposes has advanced from 25c per bushel two weeks 
ago to 70c bushel this week, which explains the cause of the 
large advance in the canned article. Sweet potatoes were fair- 
ly active, and they are worth attention. Fancy quality Shoe- 
peg corn sold up to $1.40 dozen, and it is very scarce at that 
price. String beans and stringiess beans were active in small 
lots. The remainder of the list of vegetables was rather inac- 
tive and without any changes in prices of consequence. 

Fruits of all kinds were dull this week, with the exception 
of pears, which are in fair demand, and the quotations are 
unchanged from last week, There is a short pack of apples in 
this section, and if they can be bought elsewhere to better ad- 
vantage, take in whatever of them you will need this winter. 
Strawberries show signs of life, but everything else was asleep 
this week. The stocks of fruits here are so very light that a 
duil market has no effect on the prices. 

The yield of oysters from the Chesapeake Bay is so very 
small this season, and the cost of them is so high, that the 
Baltimore canners cannot obtain enough raw stock to open up 
the packing season fully. The market for cove oysters is 
strong, but dull. THOS. J. MEEHAN & CO. 


DAILY MARKET REPORT. 
Tomato Section National Canners’ Association. 


No reports issued on November 15th or 16th. 


November 17, 1916. 
Group Date of No.of Size Total Grade Price Spotsor 


Sale Sales Cases Futures 
A 11-13 1 2s 1000 Standard 1.05 Spots Factory 
11-15 250 do 1.10 do Balto. 
1 1s 200 do .65 do do 
11-16 3 2s 2580 do 1.05 do Factory 
1 3s 4480 do 1.35 do do 
No reports issued on November 18th. 
November 20, 1916. 
A 11-17 1 3s 2000 Standard 1.35 Spots Balto. 
D 11-16 1 150 Extra 1.50 do Factory 
1 10s 100 do 5.25 do do 
No reports issued on November 21st or 22nd. 
November 23, 1916. 
A 11-21 3s 680 Standard 1.35 Spots Factory 


3 
1 2s 1000 do 1.05 do do 
2 3s 250 do 1.35 do do 


(Continued from page 6) 


Baltimore could not afford to have this cnange made un- 
less granted the present differentials under Jersey City. 

The case was called for hearing at the Merchants’ Associa- 
tion Rooms, New York City, Monday, 13th inst. Having ap- 
plied for the privilege of intervener in behalf of the Baltimore 
Chamber of Commerce, Board of Trade of Baltimore and 
Canned Goods Exchange of Baltimore, and been granted such 
rights and privileges by the Commission, Mr. Sheridan was 
present, Case was adjourned until January 9th. 


The proposed radical changes in demurrage rules effective 
December ist, unless suspended, will be protested by many 
shippers’ organizations, and may include the Canned Goods Ex- 
change of Baltimore. 

If the tariffs had an expiration date of four or six months, 
or if-it had been demonstrated that shippers generally are 
tying up equipment in an improper manner, the protests would 
not be as numerous as they are. 

The Newlands Committee, which is to make an investiga- 
tion of many large subjects pertaining to railroad ownership 
and operation, is to begin work in Room 326 Senate Office 
Building, Washington, D, C., 10 A. M., November 20th. 

The Executive Committee of the National Canners’ Asso- 
ciation recently directed President Richard Dickinson to ap- 
point a committee of five to serve as a general traffic com- 
mittee, and especially to consider the proposed increases of 
trans-continental freight rates both eastbqeund and westbound. 
The appointments are: 

Mr. W. T. P. Wardrop, care Armour Co., Chicago, Il. 

Mr. A. C. Baumgartner, 112 Market St., San Francisco, 
Cal. 

Mr. J. P. Olney, care Ft. Stanwix Canning Co, Rome, 
N. Y. 

Mr. E. G. McDougall, Chicago, Ill. 

Mr. Herbert Sheridan, Traffic Manager, Chamber of Com- 
merce, Baltimore, Md. 

The Interstate Commerce Commission assigned certain 
fourth section applications for hearings at Chicago, November 
20th, 1916, successive hearings at Salt Lake City, Utah, San 
Francisco, Cal., Portland, Oregon, and Spokane Wash. 

At the Chicago hearing attention was drawn to the can- 
cellation of certain suspended tariffs, which were to have be- 
come effective September Ist, 1916, and proposal of the car- 
riers to file tariffs effective December 30th, 1916, making ad- 
vances of 10 cents per 100 lbs. on commodities from certain 
Pacific ports, rail to Galveston, thence steamer to certain At- 
lantic ports, including Baltimore, 

The proposed rates are: 

Minimum weight. Per 100 lbs. 


Canned Foods (other than Salmon) 80,000 Ibs. 50c 
Dried Fruit in bores............ 60,000 lbs. 


Sundry westbound commodities via Canal embrace canned 
foods, groups A to H (Baltimore, Md.,-Portland, Maine). 

Present rates are 75c, raised to 85c. 

The eastbound all-rail rate remains 62 %c. 


The testimony of Mr. Sheridan was along the line of con- 
tinued recognition of water compelled rates, the necessity of 
freight rate adjustments with due regard to the prominence 
of canned foods as an important factor to keep living costs 
within bounds, and opposition to the plan of the inter-moun- 
tain district for undue recognition of those sections whereby 
food products cannot be freely moved from coast to coast. 


Mr, Olney testified in favor of much better recognition of 
canned foods for westbound movement than they have ob- 
tained. 

The Pacific Coast representatives were highly gratified to 
have the National Canners’ Association represented and at- 
tendance at further hearings was urged. 

The Interstate Commerce Commission has suspended the 
extremely high demurrage rates which the carriers proposed 
toi establish December Ist. 

It seems apparent that if there had been an expiration 
date on the tariffs to indicate that the present car shortages 
and freight congestions required unusual penalties for car de- 
tentions, there would not have been such widespread dissatis- 
faction; but to allow the proposed tariffs to go into effect 
would have indicated that the present troubles rest on the 
faults of shippers, and this is not the case. 

Lack of co-operation among the railroads and lack of sys- 
tem and thoroughness, coupled with insufficient terminal facil- 
ities, are chiefly responsible for the present unfortunate condi- 
tions. 
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American Sugar Refining Company 


Canning and Sugar 


The vast number of canneries in this country makes competition ex- 
tremely keen. The canner whose products stand out above his com- 
petitors’ must use only the best ingredients. 


Of particular importance is the sugar you use. It should be cane 


sugar of the very highest quality. It should be the sugar best adapted 
to your product. 


Such a sugar can always be found in our complete line of cane sugars 
—the standard quality sugars of America. 


Let us help you select the best sugar for your product. 


American Sugar Refining Company 


The Most Complete Line of Sugar in the World 


BOYLE CAN 
COMPANY 


BALTIMORE, MARYLAND 


MANUFACTURERS OF 


SANITARY 


CANNING INOVSTRY. 


STATICS THR FAUC 


COVERS THE CANNING WORLD. 


Get The Habit: Keep your Almanac (you 
have one) hanging by your desk. When you 
want information, turn to it. It’s handy. If 


what you want is not there ask us. 
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WHERE 


MACHINERY and SUPPLIES 


Air Pumps. 
Slaysman & Co., Baltimore. 
Max Ams Machine Co., Bridgeport, Conn. 


Books on Canning, Preserving, Etc. 


“A Complete Course in Canning,” $5.00. 
“How to Buy and Sell Canned Foods 


“History of Canning Industry,” $1.00. 

“1916 Almanac of the Canning Trade,” 
$1.00. Address The Canning Trade, 
Baltimore, Md. 

Bottle Capping, Corking, Filling Machines. 
Max Ams Machine Co., Bridgeport, Conn. 
Edw. Ermold Co., New York. 

Bottle Labeling Machines. 


Economic Machinery Co., Worcester, Mass 
Edw. Ermold Co., New York. 


Boxes and Box Shooks, 
Baltimore Box and Shook Co., Baltimore. 
Canton Box Co., Baltimore, Md. 


H. D. Dreyer & Co., Baltimore, Md. 
East Brooklyn Box Co., Baltimore, Md. 


Boxing Machines. 
Fred H Knapp Co., Baltimore, Md. 


Brokers, 


Crary Brokerage Co., Waukesha, Wis. 
Harry C Gilbert Co., Indianapolis, Ind. 
J B Henderson & Son, Chicago. 
Seggerman Bros., New York City. 


Canned Foods of All Kinds. 
Libby, McNeill & Libby, Chicago. 


Cans and Solder Hemmed Caps. 


American Can Co., New York, Baltimore, 
Chicago, San Francisco. 
Atlantic Can Co., Baltimore. 
W. W. Boyer & Co., Baltimore. 
Boyle Can Co., Baltimore. 
Continental Can Co., Syracuse, Chicago, 
Baltimore. 

Johnson-Morse Can Co., Wheeling, W Va. 
Sanitary Can Co., Fairport, N. Y. 
Southern Can Co., Baltimore. 

Can Making Machi y—Sanitary and Reg- 

ular. 

Ayars Machine Co., Salem, N. J. 
E. W. Bliss Co., Brooklyn, N. Y. 
E. J. Judge, San Francisco. 
Max Ams Machine Co., Bridgeport, Conn. 
John R, Mitchell Co., Baltimore, 
Slaysman & Co., Baltimore. 
Stevenson & Co., Baltimore. 
Torris Wold & Co., Chicago, Il. 

Can Washi Machi 
Morra] Bros., Morral, Ohio, 
A. K. Robins & Co., Baltimore, Md. 
Sprague Canning Machinery Co., Chicago. 


Capping Machines, Power and Hand. 
Ayars Machine Co., Salem, N. J. 
Max Ams Machine Co., Bridgeport, Conn. 
A. K. Robins & Co., Baltimore, Md. 
Sprague Canning Machinery Co., Chicago. 
Capping Steels. 
Max Ams Machine Co., Bridgeport, Conn. 
Edw. Renneburg & Sons Co., Baltimore. 
A. K. Robins & Co., Baltimore, Md. 
Sinclair Scott Co., Baltimore, Md. 
Slaysman & Co., Baltimore. 
Stevenson & Co., Baltimore. 
H. R. Stickney, Portland, Maine. 
Schlutter-Zastrow Mach. Co., Baltimore 
Catsup Machines. 
Sinclair Scott Co., Baltimore, Md. 
Consulting Experts. 
W. L, Hinchman, Haddonfield, N. J. 


Continuous Automatic Cookers. 
Anderson-Barngrover Mfg. Co., San Jose, Cal. 
S. O. Randall’s Son, Baltimore. 


Corn Cookers, Fillers and Mixers. 
Ayars Machine Co., Salem, N. J. 
Morral Bros., Morral, O. 
A. K. Robins & Co., Baltimore, Md. 
Sprague Canning Machinery Co., Chicago. 


Cranes and Carrying Machines, 
A. K. Robins & Co., Baltimore, Md. 
Sinclair Scott Co., Baltimore, Md. 
Schlutter-Zastrow Mach, Co., Baltimore 


Crates (Iron Process) 
Morral Bros., Morral, O. 
Edw. Renneburg & Sons Co., Baltimore. 
Schlutter-Zastrow Mach, Co., Baltimore 


Directory of Canners, 
Nat, Canners Assn., Washington, D. C. 


Electric Machinery. 


General Electric Co., Schenectady, N. Y. 


Engines, Boilers, Fittings, etc. 


Edw. Renneburg & Sons Co., Baltimore. 
A. K, Robins & Co., Baltimore, Md. 
Slaysman & Co., Baltimore. 


Exhaust Boxes (Steam, Continuous). 
Ayars Machine Co., Salem, N. J. 


Filling Machines—All Kinds. 
Ayars Machine Co., Salem, N. J. 
A. K. Robins & Co., Baltimore, Md. 
Sinclair Scott Co., Baltimore, Md. 
Sprague Canning Machinery Co., Chicago. 
Henry R. Stickney, Portland, Maine. 


Gears, Silent. 


General Electric Co., Schenectady, N. Y. 


Insurance, 
Canners Exchange, Chicago. 
(Lansing B. Warner, Manager.) 
Kettles, Process and Jacketed. 


Edw. Renneburg & Sons Co., Baltimore. 

A. K. Robins & Co., Baltimore, Md. 

Sprague Canning Machinery Co., Chicago. 

Sinclair Scott Co., Baltimore, Md. 

Schlutter-Zastrow Mach, Co., Baltimore 
Labels, 


R. J. Kittredge & Co., Chicago. 


Labeling Machines. 
Economic Machinery Co., Worcester, 
Edw. Ermold Co., New York City. 
Fred H. Knapp Co., Baltimore. 
Morral Bros., Morral, O. 
Lacquer. 
John G. Maiers’ Sons, Baltimore. 
Seely Bros., Blaine, Wash. 
Lacquering Machines. 
Seely Bros., Blaine, Wash. 


Meters-Flow, Steam, Air and Gas, 
General Electric Co., Schenectady, N. Y. 


Nailing Machines, 
E. J. Judge, San Francisco. 


Oyster Machinery. 


Edw. Renneburg & Sons Co., Baltimore. 
Schlutter-Zastrow Mach, Co., Baltimore 


Paring Machines, Apples, etc. 
Sinclair Scott Co., Baltimore, Md. 


Paste. 


Fred H. Knapp Co., Baltimore. 
E. J. Judge, San Francisco. 


BUY 


Pea Cleaners. 
E. J. Judge, San Francisco. 


Pea Separators or Graders. 
Edw. Renneburg & Sons Co., Baltimore. 


A. K. Robins & Co., Baltimore, Md. 
Sinclair Scott Co., Baltimore. 


Peeling Tables—Tomatoes, 
Ayars Machine Co., Salem, N. J. 


Pineapple Machinery. 
E. J. Judge, San Francisco. 
John R. Mitchell Co., Baltimore, 
A. K. Robins & Co., Baltimore, Md. 
Sinclair Scott Co., Baltimore. 
Stevenson & Co., Baltimore. 
Schlutter-Zastrow Machine Co., Balto. 


Pulp Machines, 
Sinclair Scott Co., Baltimore. 


Pump—refuse skins, etc, 
A. K, Robins & Co., Baltimore, Md. 


Sanitary Cans and Closing Machines. 
American Can Co., New York, Baltimore, 
hicago, San Francisco. 
Atlantic Can Co., Baltimore. 
Boyle Can Co., Baltimore. 
W. W. Boyer & Co., Baltimore, 


Continental Can Co., Syracuse, Chicago, 
Baltimore. 


Johnson-Morse Can Co., Wheeling, W Va. 
Sanitary Can Co., New York City. 

(indianapolis, Bridgeton.) 
Southern Can Co., Baltimore. 


Sanitary Can Making Machinery. 
See “Can Making Machinery.” 


Seeds. 
J. Bolgiano & Son, Baltimore. 
Leonard Seed Co., Chicago., Ill. 
D. Landreth Seed Co., Bristol, Pa. 
J. B. Rice Seed Co., Cambridge, N. Y. 
Western Reserve Seed Co., Norwalk, O. 


Sieves and Screens, 
Sinclair Scott Co., Baltimore. 


Sealder, Tomato, etc. 
Ayars Machine Co., Salem, N. J. 
Edw. Renneburg & Sons Co., Baltimore. 
A. K. Robins & Co., Baltimore, Md. 
Sprague Canning Machinery Co., Chicago. 


Solder Cap Hemming Machines, 
Torris Wold Co., Chicago. 


Storage Warehouses, 
Brokers Office and Warehouse Co., 
i Kansas City, Mo. 


Sugar. 
American Sugar Refining Co., New York City. 


Syrupers (Automatic), 
E. J. Judge, San Francisco. 


Tin Plate, 
American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Washers—Fruits and Vegetables, 
Ayars Machine Co., Salem, N. J. 


Turbines—Steam, 
General Electric Co., Schenectady, N. Y. 


Wipers, Can. 
Ayars Machine Co., Salem, N. J. 
Morral Bros., Morral, O. 
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SAFETY FIRST 


Merchandise OYSTER STEAM BOX 


With improved sliding doors, 
doing away with the hinged 
tracks, giving increased service 


Edw. Renneberg & Sons Co. 


MACHINE AND BOILER WORKS 
2639 Boston Street Baltimore, Md. 
WORKS 
ATLANTIC WHARF, BOSTON STREET & LAKEWOOD AVE. 
BALTIMORE - - MARYLAND 


FIREPROOF sTORACE co. 


This New Combination Merchandise Storage and Office Building is not 
semi-fireproof, but is fireproof. Insurance on merchandise is 15 3/10c. 
Every floor steam heated. 

Warehouse located within five minutes walk of all freight depots, and 
at the door of the richest agricultural territory on earth. 

We own and operate our own building, and are also bonded to the state. 
Switching charges absorbed by carrier. We solicit your Kansas City 
business on the basis of safety and service. 


BROKERS OFFICE & WAREHOUSE COMPANY 
“Brokers’ Building” KANSAS CITY, MISSOURI 


Stevenson & Co., Inc. 


PINEAPPLE MACHINERY 


Cut on the right represents machine for SLICING Pine- 
apples from 3/16 to %4 of an inch in thickness; every slice cut 
even and of same thickness. It is easily adjustable; made sub- 
stantial and durable. Made either for hand or steam power. 
The legs are sufficiently splayed to admit placing of tub under 
the machine. CAPACITY: the pack of any ordinary house. 
Speed of machine, 75 revolutions per minute. Tight and loose 
pulleys, 8 inch diameter, 2 inch face. 


Cut below represent Pineapple CORING machine with 
ample capacity to suit any ordinary house. Speed 400 revolu- 
tions per minute. Pulleys 3% inch diameter. 2 inch face. 


STEVENSON & CO., Inc. 


6O1 South Caroline St. 
BALTIMORE MARYLAND 


Also Manufacturers of CAN MAKING MACHINERY 
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CHICAGO CANONSBURG BALTIMORE NEW YORK SYRACUSE 


CONTINENTAL CAN CO.,, Inc. 


TO THE CANNING TRADE: 


We have five of the largest and best equipped 
Can Factories in America, making all types of cans 
for canning house purposes; including hole-and-cap 
cans, with solder hemmed caps, and open-top (or 
sanitary) cans, which we sell in conjunction with 
our famous Continental Closing Machines. 


Our Cans and Closing Machines are without 
exception the best in the country; our shipping 
facilities are unexcelled, and the personal attention 
we give to each and every order, makes our service 
to our customers unique in its efficiency. 


The factory nearest you will give you any 
information you require—write us. | 


CONTINENTAL CAN COMPANY, Inc. 


Thos. G. Cranwell, President. 
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